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Gregg J. Moree



Your No. 1 Vote for Moree 
is a vote to make the city safe!

Dear Neighbor,

Just after Midnight Tuesday Sept. 25, I woke up 
to hear �ve gunshots. After a few minutes, I saw 
the blue lights of police cars swarming around 
the Peabody School.
   I later found out that the shots were �red near 
the O’Hare Underpass close to homes and 
pedestrians walking around outside.
   Many of us are tired of the meetings and the 
excuses.  On the City Council, I will demand 
action. We need more police patrols and more 
police cooperation with the  residents to solve 
crimes and enforce the law. 
  We cannot build the next Cambridge until the 
streets, schools and playgrounds are safe.  

Please select me for your #1 Vote Nov.  6.

Sincerely,

Gregg

Call me at (339) 237-5310 or e-mail me at gregg@greggmoree.org if you are interested in volunteering 
on our campaign or making a donation. I am so grateful so many neighbors have joined us already. 
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$19.99

30-PACK
 Specials*

Sunday
Super Savings*

Beat
the
Clock
Specials^*
10% OFF any three 
750ml wine or
champagne

10% OFF any 
1.75L liquor or 
750ml cordial

$2 OFF any 
micro brew
or imported 12-pack

20% OFF any six 
750ml wine or
champagne

10% OFF any
cognac or
single malt 
scotch

• Bud & 
   Bud Light
• Coors & 
   Coors Light
• Miller Lite

^Thursday, Friday and Saturday
before Noon.

*Sale items excluded from 
additional discounts.

THINK GREEN
& SAVE GREEN!
Refill inkjet & laser cartridges 

to save up to 50% every day!

i We supply ink for over 700 cartridges,
 200 inks and 50 types of toners.
i  100% Money Back Guarantee—
 We even guarantee your printer! 
 Cartridges function as well as 
 manufacturer inks!
i  Free pickup and delivery of spent 
 cartridges and refills for 
 qualified  accounts

617.661.INKS [4657]
i 160 Federal St. Boston

i 265 Mass Ave. Boston

i 2032 Mass Ave. Cambridge
 (Porter Square)

COUPON

SAVE!  20% More
[with a $15 purchase.

Exchange cartridge, required.
Limit one per customer.]

Offer expires December 31, 2007]

After the Oct. 11 turmoil at Cambridge Rindge and Latin, a City 
Hall source told us that for the first time in his term, City Coun-
cillor Craig A. Kelley called on City Manager Robert W. Healy 
without an appointment. We were told Kelley made the visit to 
express his concern some of our teenagers were formenting a 
spiral of violence. Two weeks later, city police swept into Jeffer-
son Park and arrested six young men understood by police to be 
troublemakers. All six were released by the next day and on that 
day another young man was shot in the leg in front of the Brick-
works condominums at 318 Rindge Ave. entrance next to Jefferson 
Park and across the street from the abandoned trailer of the North 
Cambridge Crime Task Force. This is not going well, but hope-
fully the new city council will take the public safety as seriously as 
they take banning lawnblowers and preserving sanctuary for the 
servants and nannies on Brattle Street.

Three of his predecessors, Mayor Kenneth E. Reeves, State Rep. 
Alice K. Wolf, D, North Cambridge and Clerk of Courts Michael 
A. Sullivan watched Oct. 23 as former mayor Anthony D. Galluc-
cio was sworn into the State Senate.  Governor’s Councilor Michael 
J. Callahan told one of us it was the biggest crowd for a swearing 

Please turn to page 5

Through Grace’s
“CommunityWorks” program

we are dedicated to 
making a positive difference in the
lives of people in the communities 

in which we live and work.
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Brian J’s

Let us take care of all 
your home needs

Minor /major 
plumbing, carpentry,  

tile masonry etc.
ADDITIONS,  
Vinyl Siding

make a hurting home 
look GREAT!

www.thealewife.com
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2007 endorsements 
This municipal election in Nov. 
6 and we are very excited. On 
the city council, a body we are 
told has little turnover, there 
will be at least two new faces, if 
not new names, from the nine 
council members who began 
their term January 2006. 

One of the old faces, State 
Sen. Anthony D. Galluccio, D, 
North Cambridge, is still on 
the ballot, but will not serve if 
elected. Given that Galluccio’s 
organization will not be there 
to pull out 1,800 number ones, 
how many will show up anyway 
to pull the city council lever 
one last time for the Gooch? If 
800 to 900 show up, the ques-
tion then becomes to whom will 
they flow? In the past, those ex-
tras would have gone to candi-
dates from the less progressive 
side. But, in the last two years, 
Galluccio has made his case to 
the city’s progressives so well he 
garnered the PDC-DFA nod for 
his state senate campaign.  In 
the shifting sands of this politi-
cal desert, Galluccio votes could 
very well flow to progressives.

On the school board, we 
there will be similar potential 
since there are five incumbents 
and four challengers running 
for six seats. Add to the mix 
that there is every chance in the 
world that there will be a new 
mayor, the seventh member of 

the board.
The other interesting thing 

about this year’s election has no 
buzz and no theme at the very 
same time North Cambridge 
residents are waking up to 
gunshots in the middle of the 
night and our teenagers seem to 
be the only ones who think our 
city is at war. Go figure.

This election we will only 
speak well of the endorsed 
and leave the rest unsaid. We 
admire everyone running for 
office. Not so much about that 
boxer-in-the-ring bit. But, 
because the fear of failure and 
rejection is heavy enough in 
one’s private life. To put oneself 
out and front to thousands of 
one’s fellow citizens for public 
scrutiny and a final thumbs 
up or thumbs down has got to 
be daunting. Certainly more 
daunting than the typing up 
endorsements.

Marjorie C. Decker is 
endorsed for what we expect in 
the next term. In the last term, 
we detected in her a maturation 
and an reasonableness that she 
eschewed in past. Now that she 
is back living in North Cam-
bridge, we see more of her and 
we are convinced she will be 
focused on the neighborhood’s 
concerns. In the new term we 
look for her to be a leader and a 
coalition-maker in the lineup.

Craig A. Kelley told us at 
one of our contributors meet-
ings that he does not want to 
lose votes 1 to 8, but he was not 
elected to go along to get along. 
In this campaign, he is work-
ing to expand his voter base to 
demonstrate to his colleagues 
that they are the ones out of 
touch, not him. 

Gregg J. Moree offers solid 
solutions for real problems.  The 
keystone of his campaign is that 
if our young people can make 
the transition to independent 
adulthood our city will be a 
better place. Moree’s answer is 
to press developers and trade 
unions operating in our city to 
open up jobs and apprentice-
ships to city residents who are 
not going to college. If ideas 
matter, this is a great idea.

Brian Murphy is a hard 
worker, who we see filling the 
void left by the Galluccio and 
Michael A. Sullivan. Such is 
his ability to get along with 
rest of the city council and the 
mandarins and courtiers of 
City Hall that there is buzz that 
Murphy will succeed current 
City Manager Robert W. Healy. 
One dream at a time. For now, 
Murphy for city council.

Kenneth E. Reeves, our 
current mayor, is a statesman 
whose legacy is unfairly marred 

Please turn to page 6
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Enjoy …

the benefits of excellent bodywork, the beauty of Tuscany, 

and the experience of ‘relief ’ 

… all right here in  North Cambridge
senior discounts, packages, 
and gift certificates available

HOURS
Tuesday—Friday 9 AM-9 PM

Saturday  9 AM-7 PM

www.thealewife.com

Personal exPerience:
Marc has 20 years of experience volunteering with Cambridge’s 
youth. Marc grew up in Cambridge and attended its public 
schools. He has volunteered in Cambridge classrooms and after 
school programs, as a youth soccer coach, little league coach, 
president of Cambridge Port Baseball, and has served on various 
committees, including the Cambridge Kid’s Council. Marc’s 
commitment to Cambridge’s children began long before his two 
children entered the Cambridge Public Schools and will continue 
long after they graduate.

Professional exPerience:
Marc has 15 years of experience as a professional social worker. 
He has  worked on behalf of children and families in areas such 
as special education, adoption, and family support and advocacy. 
Marc has worked in schools, and has helped families navigate 
systems from as large as the Department of Education to as small 
as their neighborhood health clinic. He helps solve problems for 
families everyday.

Political exPerience:
Marc served on the School Committee. While a Committee 
member in 2004 and 2005, Marc led the way on issues 
such as early childhood education, special education, budget 
transparency, and anti-bullying programming. Marc already has 
the knowledge, relationships and experience to hit the ground 
running.

Vote Marc McGoVern #1
on noVeMBer 6, 2007!

Vote MARC McGOVERN #1
for CAMBRIDGE SCHOOL COMMITTEE
Bring his EXPERIENCE back to our schools!

A CAmbridge House inn
at Porter Square

A Victorian Bed and Breakfast near the Porter Square     Stop

2818 Massachusetts avenue
617-491-6300

Elegant lounge ideal for family renions,
baby showers, and special occasions

Beautifully decorated rooms with
luxurious fireplace and private bath

Free parking and wireless internet access

Visit us anytime for a cup of tea and a complimentary tour.
Or visit us anytime online at ACAmbridgeHouse.Com

A Cambridge House Inn

The seeds of success
by Heather Goldman

Father Jose J. Medina FSCB, 
embodies his past. He received 
a degree in civil engineering 
like his father and studied phi-
losophy like his mother. 

The year that he was born, 
his family planted many olive 
trees. It was also the year that 
his grandmother had an opera-
tion that caused her to lose her 
sight. 

Medina’s birth was a re-
minder of this poignant time 
and has created a deep connec-
tion within his family and to 
his roots, something that he has 
carried with him throughout 

The new principal of North Cambridge Catholic High School, Father Jose J. Medina, FSCB, grew up on his family’s olive farm in Spain. Today, he lives with 
two other priests from his order in a former rectory in Lexington.

his life.
Medina has come to under-

stand his personality within 
the context of these roots and 
the land where he was raised. 
Although he does not get back 
to his hometown of Andalucia, 
Spain often, he said when he 
sadoes return he drives to see 
those trees and to mark their 
progress. 

His life and work personify 
his deeply rooted past. As he 
has branched out through 
disciplines and countries, he is 
spreading the seeds of pos-
sibility to the students that he 
works with at North Cambridge 
Catholic High School, so that 

they can establish their roots 
too. 

As the oldest of 10 children, 
Medina said he took on a lot of 
responsibility at an early age. 

By seven, he was already 
helping his mother by doing the 
grocery shopping for her so that 
she could care for his younger 
siblings. 

He was also the first of his 
siblings to go to college, a role 
that has defined him in many 
ways, he said. 

Like many eldest siblings, 
Medina said that he was some-
what of an experiment. His 
rules were more stringent than 

Please turn to page 21
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www.lemilywiggins.org

VOTE! Gail Lemily Wiggins  Cambridge School Committee #1

For more information on my campaign

Board memberships - past and present
✔ Center for Families of North Cambridge 
✔ Cambridge Youth Soccer
✔ North Cambridge Little Baseball League
✔ US-China Education & Culture Exchange

Pictured here with sons Nick and Ben, Gail and Mike Wiggins 
have lived on Hollis Street in North Cambridge for 20 years.

Gail’s Unique Qualifications

Education
Public school & community college graduate
Boston College, BA
Boston University, MBA
Harvard University, Masters of Education

Thank you for your #1 Vote – Election Day Tues. Nov. 6th

✔ An experienced educator who has helped 100’s of students
✔ A seasoned manager who will lead collaborative change
✔ A 14-year parent in the Cambridge Public Schools –

CRLS, Tobin, Fitzgerald, Graham & Parks

Key Experience
✔ Fitzgerald & Tobin School Improvement Councils
✔ CRLS Hiring Subcommittee
✔ Served on Citywide CPS School Budget Committee
✔ Leader of diversity initiative, Fortune 500 company
✔ 3 years direct classroom experience
✔ 6 years counseling students on college & careers
✔ 12 years experience in hiring & training
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A LOOK AT CULTURE AND LIFESTYLE

Dear Friends in North Cambridge,

I am writing to thank you very much for your past support 

and request your #1 vote this year.  The Cambridge Chronicle

has been beating up on me unfairly in an attempt to influence 

the outcome of the election.  That is why I need your #1 vote 

this year more than ever.  As your Mayor, I have worked very 

hard for you.

• As Chairperson of the Cambridge School Committee I 

have played a leadership role in improving the public 

school system in our city.

• I have organized the Neighborhood Crime Taskforce to 

fight crime in Cambridge.

• I have worked very hard to lower your taxes and to 

keep a low tax rate for the City of Cambridge residents.

My friends and colleagues Anthony Galluccio and Michael 

Sullivan are not running for City Council this year.  There-

fore, I am asking you to please give me your #1 vote on 

Tuesday, November 6th.  Thank you very much for your 

support.

Sincerely,

Mayor Kenneth E. Reeves

#1 Vote for Mayor
Kenneth e. Reeves

tuesday,
November 6th

Ken

by hyped up press reports and unfortunate cartoons, 
which were unaware of the opportunities of racism 
and homophobia. For the record: he broke no law 
or regulation. Nor did he mislead or conceal.  The 
mayor’s term opened with promise and his program 
of empowerment and reform was derailed by award-
winning vapors. 

Sam Seidel is needed on the city council. An 
urban planner by training and experience, Seidel ac-
tually knows how to make the city a better place from 
the conceptual to the nuts and bolts. Other men with 

his intelligence are forgiven their lack of social grace. 
Luckily, Seidel is not only a gentleman, but a man 
unafraid to promote solutions developed by political 
rivals. He is a progressive who asks: Will it work?

Timothy J. Toomey Jr. is a hard-working, soft-
hearted man, who personifies public servant. He is 
a liberal Democrat who believes government should 
help people who need help. Since he joined the City 
Council in 1989, every time his phone rings with a 
request for help, he get to work. We also like his plan 
to subsidize bicycle commuting by city employees. We 
also see his holding the state representative seat for 
east Cambridge as a positive for the city. 

Larry W. Ward will bring real-world experience to 
the City Council. He has spent his adult life facing the 

challenges our schools and in youth sports. Ward has a 
PhD in rehabilitation counseling from Boston Univer-
sity, where he taught and worked as a counselor. Ward 
knows what he is talking about and can make informed 
votes in the City Council, not postured votes.

School Committee

Alfred B. Fantini has been on the school commit-
tee for 25 years. In the years of confusion, he was a 
voice of reason. Now that the school system seems to 
have righted itself, he continues to show that way. We 
especially welcome his understanding of labor issues, 
since our students are the hostages of  a unionized 

Endorsements
Continued from page 4

Please turn to page 21



Paid for the Committee to Re-Elect Joe Grassi ● 393 Cambridge Street, Cambridge, MA  02141 ● Dawn Marie Grassi, Treasurer ● 617-491-5240

SCHOOL  COMMITTEE 1
“An advocate for our children”

      A proven record of improvement in our schools: Experience and community accomplishments:
●   Keeping the focus on improving academic achievement ●    23 years community activism and 14 years of direct service 
● Closing the achievement gap between our students        experience in the City’s youth centers
● Supporting our at-risk children through interventions ●    Successfully advocated for the renovation of the Gately Center
● Making leadership responsive and accountable ●    Successfully advocated for the renovation of Russell Field and 
● Promoting sound fiscal management        the construction of the track at Danehy Park
●  Ensuring safe and secure schools   ●    Cambridge Girls Softball, Founder, Past Board Member
● Meeting the needs of our special needs students ●    Cambridge Pop Warner, Founder, Board Member, Coach
● Responding to the concerns of parents ●    Cambridge Girls T-Ball, Founder, Coach

www.joegrassi.com

P ositive

A nalytical 

T rustworthy

T ireless -- 

Y our advocate! 

Patty NOLAN with 
husband David Rabkin, 

their son Joshua [11, 
Kennedy-Longfellow] 

and daughter Alexis 
[9, Amigos School] 

Patty Nolan knows! Vote # 1 
We need her on School Committee.  She’s an 

 independent voice & a force for positive change. 

Why care about our public schools?
They’re our future. ….and one-third our 

city’s budget.

Why vote? 7 votes decided the School Committee election in 
2001

Did you know  … that Cambridge has some stellar 
programs, excellent schools and commendable achievement 
successes? Did you know that we spend $23,000 per 
student, twice the state average? Did you know that our 
2007 achievement gap in proficiency is about 30 points 
between African-American and Latinos compared to white 
students? Did you know that the last few years, your school 
district cut classroom staff and didn’t fund some 
educational programs, yet had multi-million surpluses ? 

Committee to Elect Patty Nolan 184 Huron Ave. Cambridge  MA   02138 

“Please give me your # 1 vote for School Committee.  I 
promise to keep focused on one goal:  Cambridge at 
the top of the state in all areas, not just spending.” 

Endorsed by the Progressive Democrats of Cambridge

Law O�ce of Frank V. Grimaldi
Atty. Frank V. Grimaldi

875 Massachusetts Ave., Ste. 31
Cambridge, MA 02139

(617) 876-1111
grimaldi@netzero.net

Frank V. Grimaldi, Esq.

Marc Cusano, Esq.

¤  Wills & Health Care Proxies
¤  Probate of Estates
¤  Real Estate
¤  Divorce & Custody
¤  Guardianships

grimaldilaw.com  

Correction: In a photo in our October issue 
Lloyd Smith was identified at Lloyd Dixon in a 
photograph of Smith with Mayor Kenneth E. 
Reeves at the Sept. 27 CCTV BBQ fundraiser 
and awards ceremony.
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in he had seen in years. Certainly with 
Galluccio aide Jim Henry working the 
door with a list of the chosen to the 
State Senate Chamber the ceremony had 
the feel of a world premiere, which of 

Tails
Continued from page 1

course, it was.   

Speaking of premieres, congratulations 
to Erin K. Gray, who was named the 
editor of The Powderhouse newspaper, 
which debuted Oct. 17. Gray was a con-
tributor here and will lead the new pa-
per in its coverage of West Somerville.  
Good Luck, Erin!



Please turn to page 19

Please turn to page 17

Three years ago, we opened the checking account for this newspa-
per and began the process of putting together our first issue. It was 
part experiment, part business venture and more than small part  
the hope that readers would respond to a publication that treated 
North Cambridge as its own universe.

In the last three years, we had needed to thank many people. 
We have been blessed with great writers, photographers and 
columnists. But, more than that we have been accepted into the 
homes and businesses of the neighborhood with a grace and hospi-
tality, we never expected. It is an honor to share your stories.

In the past, it has been a severe oversight that we never thanked 
the dozens of post office workers who deliver the paper every 
month. In addtion to the carriers, there are our friends in the 
business office and at the Mooney Street facility. We could never 
saturate the Zip Code without you. Thanks.  

Finally, we must thank the advertisers, who support local 
journalism. They build and defend their business with ads in this 
paper. Thank you for your partnership. We are growing together.
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The Toon

Moving out of your parents’ house and 
having a go of it on your own can be a 
shock to the system. After decades of 
living in the comfort of family, you’re 
suddenly faced with the harsh realities 
of life — bill, bills, bills. 

How does one deal with these new-
found responsibilities? You can start by 
building a sound financial foundation.

 Acting discerningly on these mat-
ters could make the difference between 
making it on your own, or moving back 
with the folks. Choose wisely...

Banking — Shop around. You 
shouldn’t necessarily stick with your 
current bank just because you’ve been 

with them a long time. You may want 
to open both a savings account to earn 
interest, and a checking account for 
paying the bills. It’s important to com-
pare interest rates, but you also should 
be wary of charges for services (banks 
commonly charge customers for ATM 
use, check writing, etc.). 

Some banks allow you to “link” your 
accounts to reduce fees. Many local 
newspapers run a “scorecard” of bank 
rates, which can be helpful. 

Although deposits up to $100,000 
are federally insured, you’ll still want to 
choose a financially strong institution. 
If possible, have your employer “direct 
deposit” your paychecks into your bank. 
It’s a great convenience.

Health Insurance — With medical 
costs spiraling upward, having suf-
ficient health insurance is a necessity. 
If you’re job hunting, you should take a 

serious look at the medical benefits of-
fered by prospective employers. If you’re 
fortunate, your employer will offer a 
group health plan. If not, it’s essential 
to obtain some type of individual health 
insurance.

Major Medical Plans typically offer 
a fee-for-coverage arrangement for a 
range of services including physicians’ 
costs, medical tests, hospital fees, etc. 
With some plans, you may go to a doctor 
of your own choice and your insurer re-
imburses you a predetermined percent-
age of cost. 

Most plans have deductibles, which 
is the amount of money you must pay 
out-of-pocket before the insurer begins 
paying for some of the expenses.

Health Maintenance Organizations 
have become a popular option because 
of their minimal out-of-pocket cost. 
Generally, members must visit only doc-

tors affiliated with the HMO; however 
your co-payment could be as low as $10-
$15 per visit. When evaluating different 
plans it’s important to consider what 
services are covered, and the co-pay-
ments and deductibles that are involved.

Life Insurance — If you think it’s 
just for “older people,” think again. 
If you have student loans from your 
college days, you may want to consider 
having some life insurance to help cover 
them, in the event of premature death. 

It may be a good idea to purchase 
a policy now, because generally the 
younger you are, the lower the premium 
will be. 

Two of the basic types of life insur-
ance are whole life and term life. Whole 
life is permanent insurance — it’s yours 
for as long as you continue to pay the 
premiums. 

Getting your financial start

ROGER
NOCHOLSON
Roger that 

ROGER
NICHOLSON

                 Roger that

It’s that time of the year again when the voters of 
Cambridge decide who will serve this city for the next 
two years. 

As much as I like to dabble in politics, local or 
otherwise, I do realize how insincere and phony the 
whole dance of campaigning for a seat really is. 

All those in involved, from the incumbents with a 
proven track record of dedicated service, to the hope-
ful wannabe’s, some with merit and ambition, others 
fueled by narcissism and delusions of grandeur, they 
all tend to follow the same game plan. 

Put forth your perfect self, create a sense of ur-
gency, and sell yourself as the great hope of this city. 

 Such is the dirty business of politics. I’d never 
make a good candidate. I hate passing myself off as 
someone I’m not. 

I’m a flawed human being. I have many shortcom-
ings and it takes so much for me just to get through 
the day to not beat myself up for something I did in 
which I wasn’t perfect. 

I prefer to pass myself off as someone who is 
perfectly human, warts and all, although owning up 
to all my defects are difficult at times. And it’s these 

“qualities,” as well as a few others, that I seek when 
considering who to vote for. 

 Ken Reeves: City Council 
 It’s no secret I’ve been friends with Ken for many 

years now, and there’s a good reason for that. For one, 
I’m a self admitted fag-hag and always have been. 

If there were a ballot on the ticket I would cer-
tainly vote for Ken as the Queen of Cambridge. Sadly, 
there is no such a ballot. 

On a personal level, I don’t think he and I have 
ever had an encounter with each other where we 
haven’t had a good laugh over something. He’s got a 
great sense of humor and unlike the picture painted 
by those who don’t know him, Ken doesn’t take him-
self too seriously. 

On a professional level, no one, and I mean no one, 
knows the city of Cambridge better than Ken Reeves. 
He’s a person who has kept himself in touch with the 
people here in Cambridge and in my humble opinion, 
has served this city well. 

He’s been reamed in the press by a couple of 
upstart journalists who put a lot of energy into trying 
to find something, anything, to paint him as an ir-

responsible spend thrift. But these stories are written 
by people who have no connection to this city and 
are trying to bulk up their resumes with sensational 
headlines until that day comes when they can leave 
this little city and land a better job with some other 
larger trash news rag. 

 Although I have very little faith in people’s ability 
to be smart enough figure things out for themselves, I 
hope the people of Cambridge are smart enough to see 
what really motivated those stories to come out: Lack 
of circulation. 

Sensationalism doesn’t equal journalism. It’s more 
akin to the subject of politics it pretends to cover; self 
serving b#llsh@t. 

 Ken Reeves is Cambridge and gets my number one 
vote. 

 Marc McGovern: School Committee 
 I met Marc not long after he lost his bid for reelec-

tion. It was at a social gathering among our mutual 
friends and he and I got a chance to talk about the 
business of politics. 

He was still feeling the sting of his defeat, but 

Roger’s Nov. 6 slate

HOWARD
SORETT

Nesting

For more information, please 
contact North Cambridge resi-
dent Howard Sorett, Agent, New 
York Life Insurance Company, at 
(781) 504-1557.
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DAVE
SCHMELZER
Religion in l i fe

DAVE
SCHMELZER

Religion in l i fe

SAM
SEIDEL
Cambridge Polit ics

SAM
SEIDEL

Cambridge Pol it ics

Sam Seidel is a founding member of the Progressive 
Democrats of Cambridge and a 2005 City Council can-
didate. His Web site is: samseidel.org.

Here’s the second-most helpful thing 
I’ve ever learned about human happi-
ness.

The first-most helpful thing ties into 
our connection with God, but as a pas-
tor you knew I’d say that, so we’ll skip to 
number two.

The second-most helpful thing I’ve 
ever learned about human happiness 
is the one-to-ten scale. Here’s how it 
works.

Every day, we react to things, because 
things happen (or things that we wished 
would happen don’t happen). 

You could make the case that paying 
attention to our reactions is the road to a 
life that works. And that the one-to-ten 
scale is the key to how to do this.

Some years back I was asked to de-
velop a new division in an organization, 
something the folks up top desperately 
wanted, but hadn’t been able to pull off. 
I did, and it boomed. 

One of the team leaders I was super-
vising ran into trouble. I weighed in. 
He didn’t like my approach and went 
over my head to complain. My immedi-
ate superior, without speaking to me, 

Want happiness? Try the second best thing
rebuked me and told me to make things 
right with the man who’d complained 
about me.

I went ballistic. 
On a scale of one to 10, my reaction 

was, let’s just say, a 10. I planned out 
my exit strategy. Over lunch a few days 
later, I fulminated about this to a wise 
older friend in the organization. He 
listened thoughtfully and said, “It seems 
like this has really tapped into some-
thing for you.” 

Now I erupted at him: “Tapped into 
something in me? Yes, it’s tapped into 
that part of me that hates to be betrayed 
by people I’ve done a favor for!”

But he kept going. “Look, you and 
I both know how the dynamics of this 
place work. Your boss freaked out that 
someone was mad and quickly tried to 
quiet things down. 

“He does things like that, and, sure, 
it’s annoying, but it’s not the end of the 
world. 

“You’ll push back a bit, meet with 
him and his supervisor; he’ll back 
down, and then you all will figure out 
what to do next.” 

I did just what he described and 
things went exactly as he said. Yet it had 
been decades since I’d been that mad. 

My friend’s point? I’d reacted at a 

level 10 to, say, a level three offense. Yes, 
it had been annoying and, yes, they’d 
wronged me. But it wasn’t an ultimate 
wrong and it was relatively easy to fix.

So what was interesting wasn’t what 
had been done to me, but the substantial 
gap a reasonable observer would suggest 
between the degree of the offense and 
the volume of my response. What had 
this tapped into in me?

Well, upon reflection, it tapped into 
some fundamental ways I’d felt power-
less and betrayed as a kid. My unsus-
pecting supervisor had no idea.

 What does one do with this infor-
mation? Most people start by realizing 
two things about their strong reaction. 
(A) It’s super-important and needs to be 
paid attention to. (B) It doesn’t necessar-
ily have anything to do with reality.

(B) can be very hard to believe when 
we’re in the middle of our reaction. If 
we feel so strongly about something, we 
must be right! We’ll fight anyone to the 
death if they suggest we’re not right! 

It can feel like a death to entertain 
the idea that our response reveals a 
wound in us. 

But if we balk right at this point, our 
road is one of increasing isolation and 
unhappiness. 

This is why this is the second-most-

helpful thing I’ve learned about happi-
ness. 

People who embrace this have seen 
marriages saved, have (like me) resisted 
foolishly leaving jobs, have maintained 
great friendships over decades rather 
than seeing them flame out in months, 
and have grown in the kind of personal 
skills that have brought them a kind of 
internal peace they’d given up on—and 
that, as a throw-in, that have made them 
valued friends. 

I now live in a world where I almost 
daily hear someone say something like, 
“It seems to me that that’s a level seven 
response to a level one offense.” I have 
friends who can precisely calibrate these 
things; they use fractions. 

Now what we actually do when we 
discover this gap, when we die to the 
thought that our outrage necessarily 
represents any actual reality, is a column 
(a thousand-page column) unto itself. 

Because whatever we should feel 
under these circumstances, we actually 
do feel outrage and something has to be 
done with that.

Perhaps that’s where the first-most 
powerful thing I’ve ever learned about 
happiness comes in. But there is surpris-
ing power, at least as a starting point, in 
this one.

The choice is yours, mine & ours 
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170 Rindge Ave. in North Cambridge 
Near Porter, Davis & Alewife T Stations.

Cambridge Site
Sunday 9:30 & 11:30 A.M.

Come for the Coffee, Stay for the Sermon.

www.bostonvineyard.org      617–252–0005

41 Berkeley St. at Tremont Street
Near Green Line Arlington Station or 
Orange Line Back Bay Station.

Boston Site
Sunday 10:30 A.M.

(Offer valid Sundays only)

Dave Schmelzer is the Senior 
Pastor of the Vineyard Christian 
Fellowship of Cambridge at 170 
Rindge Ave.

The long campaign season for 
City Council comes to an end. 
Election Day, Nov. 6, will sort 
out the shape and makeup of 
this next council. 

The candidates have made 
their best cases for why they 
should be one of the Nine. Now 
the voters choose.

There are real issues are at 
stake in this otherwise quiet 
election cycle. 

As a voter, you might not 
sense it under our PR system. 
Successful candidates need only 
slightly more than one-tenth of 
voters to support them and in 
a year when all signs point to a 
very low voter turnout, politics 
might seems like an underwa-
ter dance -- people are indeed 
exerting strenuous effort, but 
there are few visible signs on 
the surface. 

Running for an office is a 
demanding endeavor, and an 
honor. 

One of its greatest honors is 
found in the work of the cam-
paign itself. 

The voters themselves vet, 
teach, train and prepare candi-
dates for the job they seek. Then 
they choose which ones they 

want. 
The experiences from the 

campaign trail are a constant 
whirl of activity punctuated by 
brief moments of calm. 

Because time is the most 
valuable asset any candidate 
has, each moment has great 
meaning. 

Yet there is no experience 
quite like talking to a voter, no 
matter how long it lasts. When 
all is said and done, it is both 
humbling and profound to real-
ize that we are all equal in the 
eyes of the Ballot Box. 

No amount of erudition, 
education, wealth or poverty 
distinguishes the marks on the 
ballot sheets. They all stand just 
for what they are: one person, 
one vote.

The stories from the cam-
paign trail are too many to tell, 
or even to list. 

The sad ones of course have 
a lasting resonance, like the 
elderly woman who faced evic-
tion and homelessness with no 
longer a family member to care 
for her. 

But there are ones of great 
hope too, like the many bright 
young children going to school 

on these crisp October morn-
ings, with backpacks on their 
backs and smiles on their faces.

I have a stake in the out-
come of this election too. My 
summer and fall have been 

given over to the endeavor of 
getting on the City Council. I 



2344 Massachusetts Avenue. ° North Cambridge ° 617.354.4110

We’re open and growing!
New Sunday Morning Hours After Labor Day!

Check out our new expanded pastry selection. 
Call for special orders and party packages.

JULIE
BURBA
Palette Palpitations 

JULIE
BURBA

Palette Palpitations

Julie Burba, a certified culinary profes-
sional, taught at The Cambridge School of 
Culinary Arts at 2020 Mass. Ave., before 
becoming its communications director.

F i n e • C h i n e s e • C u i s i n e • & • s u s h i • B a r

617.625.6666
7 holland st.

somerville, ma 02144
(davis square, aCross From t station)

hours:
11:30 am – 11:00 pm

open 7 days a Week

We deliver
5:00 pm – 10:00 pm

Giving thanks to crazy aunts, drunk uncles
Greetings Holiday shoppers! There are 55 days until 
Christmas. Christmas you say? Let’s just try to get 
through Thanksgiving first, shall we?

Upon moving to Massachusetts a dozen years ago, 
Thanksgiving and its family traditions began to fade 
into memory. 

That crazy Nixon-hating spinster aunt, drunk 
Uncle Charlie, creepy cousin Patty, and other miscel-
laneous relatives asking all-to-personal questions 
about my life are out of state—for this holiday at least. 

Now my Thanksgivings are spent with boyfriends 
and their own dysfunctional families or with my 
friends, transients who have families who live else-
where. 

When my friend Mike was single, he had a 
Thanksgiving mantra he said year after year, “This 
is why I’m thankful on Thanksgiving: My family is 
in Chicago and my girlfriend isn’t pregnant! Let’s do 
beer bongs!” Woo Hoo.

Celebrating with friends, single and coupled, adds 
a new dimension to the idea of Thanksgiving tradi-
tion. 

No one brings green beans baked in a can of 
cream of mushroom soup. 

We all agree that deep-fried turkey drumsticks 
constitute gourmet cooking. We don’t care if one of 

us gets drunk. 
We all still relate to getting home at 3 a.m. in-

stead of getting up at 3 a.m. to cook, and no one feels 
slighted if someone opts out early to go on a date. 

We do, however, want full details later.
So I got to thinking about Thanksgiving food 

and what to serve this year for my band of vagabond 
friends and what the day really meant: a giving of 
thanks to God for the bounty of the harvest and for 
still being alive. 

After doing a little wine-fueled research for some 
T-day history, I decided to put a little quiz together 
about Thanksgiving and giving thanks to God (and Al 
Gore) for the Internet all the while.

1) The first ever ‘Thanksgiving’ meal was held for 
what purpose?

a. To eat all of the food harvested from the fall 
crops before those pesky Indians did

b. Summer was over and it was time to fatten up 
for the winter; besides, it was no longer fashionable to 
be bone-rail thin; meat on the bones was in vogue in 
all the English fashion magazines

c. Governor William Bradford had the munchies 
d. It was the first-ever elimination challenge: the 

person who cooked the worst dish using corn, dried 
fruit, and fish had to pack up their knives and go

2) What foods probably did not show up at the 
first Thanksgiving meal?

a. green bean and mushroom soup casserole
b. green bean and mushroom soup casserole
c. green bean and mushroom soup casserole
d. green bean and mushroom soup casserole

3) Why didn’t anyone cook a turkey for the first 
Thanksgiving meal?

a. Real men didn’t eat turkey
b. Governor William Bradford gave the turkey a 

presidential pardon
c. The Separatists were afraid of being reincar-

nated as the ugly fowl
d. Martha Stewart wasn’t around to teach the Pil-

grims how to cook one

4) What did the people at the first Thanksgiving 
meal do for fun and entertainment?

a) They drew up blueprints for the first Indian 
casino

b) Played pin the tail on King James I
c) Invented “Pilgrims and Indians”: Indians 0, 

Pilgrims 300 million
d) Watched Thomas Tinker carve the first bird-

house out of a gourd 
I hope you all have a belly full of good food, have 

the sense to laugh at your dysfunctional families and 
enjoy them while they are around, and let that weird 
cousin have the turkey leg because karma can and will 
be a bitch. 

Happy Thanksgiving! Beer Bong anyone?
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Capone Foods Cambridge hours: M-F: 10 a.m.-8 p.m Sat: 10 a.m.-6 p.m. Sun: noon-6 p.m

CONTACT: Jennifer Capone Hegarty (617) 354-0599 jennifer@caponefoods.com

Now open in North Cambridge
@2285 Massachusetts Avenue

“Homestyle food for busy people”
Fresh pasta, frozen entrees & specialty foods



Dinner Daily
5:00 p.m. – 10:30 p.m.
LIVE ENTERTAINMENT (on select evenings)

Visit Sagra
Monday, Friday & Saturday nights for 
$2 Bud Lite (draft) and $3 Budweiser (bottle)!

Coming Soon...
WEEKEND BRUNCH!
See our web site for details.

Dinner Daily
5:00 p.m. – 10:30 p.m.
LIVE ENTERTAINMENT (on select evenings)

Visit Sagra
Monday, Friday & Saturday nights for 
$2 Bud Lite (draft) and $3 Budweiser (bottle)!

Coming Soon...
WEEKEND BRUNCH!
See our web site for details.

Join Us Dopo Il Lavoro (after work)
Weekdays 3:00 p.m. – 5:00 p.m.

for specially priced appetizers.

Lunch Daily starts at 11:30 a.m.
Join us for our new Sunday Brunch 
Check out the Web site for details!

Shabu-Shabu, is a neat concept, where all friends and family 
crowd around a pot of bubbly hot broth and boil anything 
that cooks.

Shabu-shabu is a Japanese term, however, this custom 
of communal cooking and sharing has been in the Asian 
cultures for a long time. You know this because every family 
has its own recipe for soup and ingredient list.  There are a 
few places to experience this craze around Boston, one of my 
favorite is Kaze.  Walking into this neo-lighted spot, you’ll 
find a clean, aesthetically pleasing sitting area.  Now, you may 
be startled by the menu, because as you can see in the picture, 
it’s all raw food.  No worries, the patient, acknowledgeable 
staffs are trained to answer all your questions.

They’ll recommend proper portions and items for your 
parties.   I know the idea seems crazy, but a little soup is good 
for the heart and a little love is good for the soul, especially in 
this chilling winter season. 

When you call (617) 338-8283 ask for Mary Xu and she 
will take care of you.

Chinatown’s Kaze

Kaze Shabu-Shabu
One Harrison Ave.
Boston, MA 02111
www.kazeshabushabu.com
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BAO JIAN YU
Bobo’s Take
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WILSON JARAMILLO
C U S T O M  F I N I S H  C A R P E N T R Y

 • Floors • Doors
 • Closets/Storage • Trims

• Custom Cabinets

617.872.6368

Amethyst Center
259 Elm Street, Suite 300
Somerville, MA 02144

. .
www.qipathways.com

Acupuncture &
Chinese Herbal

Medicine

Patricia Adelsberger, Lic. Ac., MAOM

www de. w ra senojd moc.
rebmeM CPIS

Gary Kearney MD
Paul Rood AvTech

319 Longwood Avenue 
Boston, MA 02115-5710 
www.longwoodurology.com

Hours by Appointment 
Phone (617) 277 0100 

Fax (617) 232 7571

FLIGHT PHYSICALS
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JOE KOBIALKA
YOUR COMMUNITY EXPERT,
UNPARALLELED IN SERVICE

Thinking of buying or selling your home?
Call Joe at (617) 576-3800

www.josephkobialka.com

The 2007 President of the Massachusetts As-
sociation of Realtors, Doug Azarian, owns 
Century 21/Dream Homes in Falmouth.

Daniel R. Moss is a real estate consultant with a master’s degree in 
city planning from M.I.T. He can be reached at: danmoss99@verizon.
net.

2007 MAR President

Whether it’s flooding, wildfires, or 
drought, natural disasters seem to be 
dominating the news lately. Flooded 
streets in New Orleans are etched upon 
our minds. Southern California is on 
fire for the second time in four years. 
And now Atlanta is suddenly worried 
about running out of drinking water.

The human interest stories abound 
– homes lost, people displaced, insur-
ance claims, and business disruption. 
Less often do we think about how 
decades of poor planning and develop-
ment decisions have put so many human 
lives at nature’s mercy. Even more rarely 
do we make hard choices to prevent the 
same disasters from happening again.

Let’s start with Katrina. New Orleans 
has always been subject to flooding, 
since much of the city lies below the 
Mississippi River and other water bodies 
nearby. There is a good reason that the 

Natural disasters or unchecked development?
historic parts of the city were settled in 
the first place – the French Quarter and 
the Garden District are higher in eleva-
tion than the rest of the city, and they 
can be adequately protected by existing 
levee systems.

As the Army Corps of Engineers has 
known for years, the rest of the city is in 
great jeopardy of flooding from major 
hurricanes, even if the levee systems are 
built to code and properly maintained, 
which they usually are not.

Furthermore, extensive canal and 
levee building in southern Louisiana has 
channelized the Mississippi River, elimi-
nating natural relief points upstream, 
and is slowly eroding vital wetlands ar-
eas downstream that buffer New Orleans 
from coastal storms.

Faced with the devastation in low-
lying New Orleans neighborhoods, one 
might expect local politicians, hous-

ing non-profits, and the few remaining 
residents to see the light. Instead, most 
of them seem to want to do everything 
they can to put everything back exactly 
the way it was.

Only a few out-of-town planners 
have been willing to propose the contro-
versial idea of keeping residents out of 
low-lying areas and turning them into 
parks which could also serve as catch-
basins for floodwater. In a city that can 
barely provide basic infrastructure and 
services for a much-reduced population, 
this seems like a pretty rational idea.

Ultimately, the difficulty of trying to 
do business and develop real estate in 
New Orleans may overcome the politics. 
Although there are a number of national 
investors, non-profits, and developers 
who are trying to rebuild the city, they 
are finding it very hard to put together 
viable deals, due to uncertain market 
conditions, inadequate infrastructure, 
and limited insurance availability.

The end result will be a smaller city. 

But without a centralized planning ef-
fort, the devastated neighborhoods will 
continue to look and act like waste-
lands, with little pockets of develop-
ment surrounded by a sea of blight. As 
New Orleans continues to struggle, oth-
er cities in the Gulf region are booming 
as they gladly pick up the slack.

Next let’s look at Southern Califor-
nia. In general this is a region that gets 
less than 10 inches of rain each year, 
and only survives by importing fresh 
water from hundreds, if not thousands, 
of miles away.

Los Angeles grew quickly after it 
built a water line from the Sierra Ne-
vada mountains. But the entire region 
really boomed after water and power 
could be imported from the Colorado 
River when the Hoover Dam was built 
during the Great Depression. The river 
and its reservoirs now sustain the high-
growth cities of Phoenix and Las Vegas 
as well.

 The Massachusetts Association of Realtors ® reported 
Oct. 22 that the number of single-family homes and 
condominiums sold in September were down over 13 
percent compared to the same time last year while 
prices continue to remain steady. 

This decrease comes after July and August saw 
year-to-year sales increases. 

Despite the drop in sales in September, the third 
quarter was still the fourth most active third quar-
ter since 1990, with sales of single-family homes up 
slightly and condominium sales down only 2.4 per-
cent compared to the third quarter in 2006. 

 Unfortunately, September wasn’t able to continue 
the year-to-year sales gains experienced in both July 
and August.

It is definitely possible that all the reports about 
foreclosures, lack of financing, and the like have taken 
their toll and the result is that buyers are waiting on 
the sidelines. 

Sept. housing sales down 
However, despite the disappointing news, interest 

rates are still low and for credit-worthy buyers now is 
a really good time to buy.

 There were 3,108 detached single-family homes 
sold this September, a 13.7 percent decrease from 
the 3,600 homes sold the same time last year. On 
a month-to-month basis, there was a 33.9 percent 
decrease compared to the 4,700 homes sold this past 
August. 

While a double-digit percentage decrease is typical 
from August to September, this was the biggest drop 
in over 10 years. 

The median selling price for single-family homes 
in September was $340,000, a decrease of only 0.3 
percent compared to $341,000 in September 2006. 

On a month-to-month basis, the September me-
dian selling price is down 4.8% percent from $357,000 
in August.

 The condominium market experienced a similar 
decrease in the number of units sold this September, 
with a 13.0 percentage drop compared to the same 
time last year (from 1,590 units sold in 2006 to 1,384 

units sold in 2007). 
On a month-to-month basis, condominium sales 

were down 38.1 percent compared to 2,235 units sold 
in August. 

Similar to the single-family market, the double-
digit percentage decrease experienced in the condo 
market from August is not uncommon. 

However, in this instance, the spread is not as sub-
stantial as seen in the single-family market.

The median selling price for condominiums of 
$275,000 in September, is up 1.9 percent over the same 
time last year ($270,000 in September 2006). Com-
pared to this past August, the median selling price of 
a condominium is down 5.6 percent (from $291,250). 

 Despite the drop in the number of homes sold, 
prices are remaining fairly stable.

We shouldn’t lose sight of the fact that real estate 
continues to be a very good investment. For example, 
had you bought a house in September of 2002 and sold 
it this past September, your house appreciation would 
be up $53,000 on average.
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Real Estate

Daniel
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As millions of new residents 
have poured into SoCal, the 
“California dream” has evolved 
from the beach-front cottage to 
the villa on top of the canyon, on 
the very edge between urbanity 
and arid wilderness. As many 
planners and fire protection 
officials have pointed out, this 
puts people and their property in 
places they should not be, right 
next to an unlimited supply of 
ready fuel for the next wildfire.

This is an issue throughout 
the country, not just in Califor-
nia. As homebuyers insist on get-
ting closer and closer to nature, 
without any strong guidance 
from local and regional land use 
authorities, the unintended con-
sequences continue to multiply.

Perhaps the greatest impacts 
of these decisions are on the 
land and the air. As our society 
spreads out, we create more and 
more low-density sprawl, and 
we become totally reliant on 
our automobiles. We also use 
more energy and resources to 
heat and cool our homes, to have 
our goods transported to our 
local shopping centers, and to 
get all the municipal services we 
require.

Of course, the evidence is 
mounting that the end result of 
all these decisions may well be 
global warming from the carbon 
dioxide and other pollutants we 
are spewing into the air. As our 
climate heats up and weather 
patterns become more unpre-
dictable, even cities with more 
sustainable geography are run-
ning into trouble.

Take Atlanta, for example. 
This region has historically had 
plenty of rainfall, so growth 
has gone unfettered for the 
last thirty years. Atlanta is the 
poster-child for sun-belt sprawl, 
unregulated development, and 

Developments 
Continued from page 13

Real Estate

REAL ESTATE TRANSACTION IN THE ALEWIFE NEIGHBORHOOD FROM 

NORTH CAMBRIDGE ZIP CODE 02140

BUYER 1 BUYER 2 SELLER 1 SELLER 2 ADDRESS DATE PRICE

Lee, Georgina C WFB Futurama Rentals LLC 2 Arlington St #21 08/24/2007 $369,900

Weiss, Judith Moalli, Marie L Moalli, Robert F 18 Beech St 09/28/2007 $30,000

Cascap Realty Inc 35 Harvey Street RT Doucette, William N 35 Harvey St 09/19/2007 $1,180,000

Edwards, Susan D WFB Futurama Rentals LLC 1800 Massachusetts Ave #8 09/21/2007 $200,500

Mansharamani FT Mansharamani, Naresh Cambridge Point LLC 2440 Massachusetts Ave #17 10/05/2007 $385,000

Hsiao, Bill L Hsiao, James Cambridge Point LLC 2440 Massachusetts Ave #18 09/28/2007 $390,000

Paine, Jillian Cambridge Point LLC 2440 Massachusetts Ave #24 09/28/2007 $275,000

Tersek, Brigitte Cambridge Point LLC 2440 Massachusetts Ave #27 09/18/2007 $270,000

Yadav, Sanjay Kumar Cambridge Point LLC 2440 Massachusetts Ave #28 09/28/2007 $390,000

Mehigan, Cheri Foley, John Cambridge Point LLC 2440 Massachusetts Ave #7 09/27/2007 $380,000

Deflumeri, Denise Potenza, Michele 1st Camb 2460 Acquisit 2456 Massachusetts Ave #205 09/24/2007 $355,000

Shtuni, Adrian Shtuni, Anika 1st Camb 2460 Acquisit 2456 Massachusetts Ave #401 10/03/2007 $369,000

Scalfati, Julie M Paragona, Diane M Paragona, John Lawrence 60 Middlesex St 09/28/2007 $525,000

Raymond Street T Douglas, James P Sprogis, Jane M 137 Raymond St 10/02/2007 $832,000

Bakal, Martin R Macrae-reyes, Karen E 120 Reed St 09/28/2007 $572,500

Fitzgerald, Eamonn Cronin, Jean 18-20 Rice Street RT Bowen, Stephen 18 Rice St #2 09/27/2007 $375,000

Sullivan, Michael J 18-20 Rice Street RT Bowen, Stephen 18 Rice St #3 09/26/2007 $407,500

Blitzstein, Joseph K Toussaint, Jane 1 Richdale Ave #7 08/20/2007 $630,000

Enloe, Cynthia H Seager, Joni Oaktree Richdale Ave LLC 113 Richdale Ave #37 08/21/2007 $887,000

Brooks-Robbins, Jane Widing, Jonsson Christina Hayes-Walsh, Margaret M 122 Richdale Ave #122 08/21/2007 $676,000

Wang, Wayne Rikeman, Herbert 85 Richdale Ave #3 09/27/2007 $560,000

Jinwala, Nazir H Jinwala, Zubair N Brickworks LLC 316 Rindge Ave #6 09/21/2007 $455,000

Neugeboren, Beverly Ivana Neugeboren, Robert Gordon Susan E Est Gordon, Bennett E 20 Tenney St 08/20/2007 $795,000

THE WARREN GROUP 280 SUMMER ST. 8TH FL. BOSTON MA. P: 617.428.5100 F: 617.428.5129 WWW.THEWARRENGROUP.COM

Exclusively Marketed by Bill Janovitz and John Tse 
Bill’s Cell: (781) 856-0992 E-mail: bjanovitz@carlsonre.com 

John’s Cell: (617) 851-3532 E-mail: Jtse@carlsonre.com 
Office: (781) 861-8100 

1775 Massachusetts Ave 
Lexington, Massachusetts 
www.carlsonre.com 
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have argued that we face new challenges going 
forward as a community and it is our responsibil-
ity to engage these challenges because it is our 
ultimate duty to leave behind a community that 
is better, stronger, safer, healthier for the next 

poor air quality. Suddenly, due 
to less than one year of extreme 
drought, the city’s most im-
portant reservoir may be three 
months from running dry.

People are asking, “Why 
didn’t we plan for this?” Good 
question. Now residents are 
trying to keep their lawns green 
without getting nabbed by the 
water police, and politicians 
are scrambling to put together 
half-baked plans to increase 
reservoir capacity.

The general theme through-
out these areas and others is 
the amazing arrogance we’ve 
exhibited in occupying inhos-
pitable parts of our country. 
We have assumed that our en-
gineering prowess, along with 
limitless supplies of fuel and 
other resources, would sustain 
us as we settled the hottest and 
driest regions in the South and 
the West.

Just as the “new urbanism” 
movement is trying to reinvent 
the traditional neighborhood 
design that preceded the ubiq-
uitous sprawl we now find in 
our suburbs and newer cities, 

we would do well to study the 
original settlement patterns in 
this nation.

All of this makes me glad I 
live in a historic, northeastern 
city. Cities in the Northeast and 
the Midwest may not always 
seem like the most glamorous 
places to live, but they have 
water, their neighborhoods are 
dense, their infrastructure is 
solid, and their temperatures 
are moderate.

They are built for the long 
haul, and I suspect that we will 
see more and more sun-belt 
refugees coming back with 
some newfound wisdom.

Developments 
Continued from page 14

generation of Cantabridgians. 
I hope the voters have heard that mes-

sage.
But I know that whatever the outcome 

on Election Day, the candidates have given 
it their all for their part in this democratic 
drama. 

Now it is with great excitement that we 
wait for the voters to take the stage.
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For more information please contact Tamela 
Roche, Realtor®, Coldwell Banker Residen-
tial Brokerage, Phone (617) 245-4072 or Web 
site www.TamelaRoche.com 

Kenneth Riel, a 10 year veteran in the greater 
Boston real estate market, has been named the 
new Manager of the Residential Sales division at 
CENTURY 21® Avon in Cambridge.

 The former Branch Manager at CENTURY 
21® Citiwide, he had successfully recruited over 
120 agents for the company in just 2 years.

 “Kenneth brings a keen, articulate intel-
ligence, combined with a generous amount of 
diplomacy and tact,” said Broker/Owner Ed 
Beaudet.

 “Cambridge has such an interesting and di-
verse population, as well as a fascinating mixture 
of architectural styles,” said Riel. “I look for-
ward,” he continued, “to guiding this company 
in new and exiting directions!”

 CENTURY 21® Avon has been an estab-
lished office in Cambridge for over 17 years. 

CENTURY 21® Real Estate is the world’s 
largest residential real estate sales organization, 
with over 147,000 sales associates at 8,000 inde-
pendently owned and operated offices, in more 
than 45 countries and territories worldwide.

Each office is Independently Owned and 
Operated.

CENTURY 21® Avon
1675 Massachusetts Avenue

Cambridge, MA 02138
Sales: 617-497-6555

century21avon@comcast.net
www.century21avon.com

Kenneth Riel

News
Riel To Helm CENTURY 21® Avon

What are the current homebuyer trends today? We 
have an inventory of properties that do not match cus-
tomer’s needs. We have “newly renovated” or “brand 
new construction” that is not meeting expectations.

From my experience it is all about functionality of 
the living space and property condition. The slogan 
years ago may have been “location, location, location.”

 Thanks to the Internet - buyers will not waste 
time viewing any property except where they want 
to live. When a buyer chooses to step foot into any 
property today - location has already been ruled in or 
ruled out.

So once a buyer walks in the door –focus is on the 
space. 

Well, maybe the first visit focus is distracted by 
the furniture or artwork or clutter. But when a Buyer 
thinks they really like a property, the most important 
decision to make is whether they can actually live in 
the space. 

Will my furniture fit? Will the bedroom fit my 

TAMELA
ROCHE
Cambridge Community  of  Real tors  

TAMELA
ROCHE

      Cambridge Community  of  Real tors  Functional conditions
bed? Are the bedrooms on the same level? Is there at 
least a half bath on the first floor? 

Can I entertain in this space comfortably? 
Will the in-unit heating system be too loud when it 

runs? Is there in-unit laundry or air-conditioning? 
Now, for custom home renovations or for some 

price ranges this does not apply. 
But for newly renovated or newly built condo-

miniums priced in the lower price ranges we have a 
gap between what available properties offer and what 
homebuyers want and need. 

Property advertised as newly-renovated or newly-
constructed, the expectations for quality and comfort 
rise exponentially with the asking price. 

There is a clear delineation between a really cool 
design, and living space in which buyers can see 
themselves living. 

When functionality is compromised purely for 
design, especially in smaller living area or the lower 
price ranges, I find less tolerance for buyers who want 
to “make the space work.”

Years past buyers may have been willing to trade 
in the furniture for new; but with less luxury spend-
ing and conservative buying patterns, it really is all 

about the space.
I think homebuyers today want living space that is 

functional and condition that is good or high quality-
-nd yes with some cool design element but not built 
just for design sake. And they are willing to wait for 
it. Brand new renovation? Terrific! 

But if the renovation looks cheap or like poor 
workmanship, most buyers recognize the details and 
flaws. If the living area is too small or the flow doesn’t 
fit the lifestyle or if the rooms won’t fit the buyer’s 
furniture – they will wait.

The good news? Build it and they will come. Keep 
functionality in mind – and if you don’t know what 
buyers want today – ask a Realtor.®

I think most real estate agents would be willing 
to help architects or developers plan for a renovation 
project during the design phase to share in real-time 
what buyers consider “functional” living space, with 
good quality workmanship and unique design ele-
ments that don’t sacrifice valuable space. 

For anyone renovating or developing real estate, 
keep a pulse on current homebuyer trends. 

Because it is very hard to sell a product that looks 
great - but just doesn’t work.



Call Shamrock20- International
 for more details on any of these properties.  

Where is your dream estate?
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Inventory and Days on 
Market: 

The inventory of residential 
properties (detached single-
family homes and condos) 
on the market as of Sept. 30 
decreased 14.8 percent com-
pared to the same time last 
year (from 63,956 listings in 
2006 to 54,480 listings in 2007). 
At the current sales pace, this 
represents approximately 12.1 
months of supply, a decrease 
from 12.3 months of supply 
in September, 2006. This is 
the ninth straight month that 
year-over-year supply levels 
have gone down. However, on a 
month-to-month basis, the av-
erage months of supply went up 
from the 7.6 months of supply 
seen in August. 

 The inventory of single-

family homes fell 13.0 percent 
from September 2006 levels 
(43,227 listings in 2006 to 
37,740 listings in 2007) which 
translates into 12.1 months of 
supply in September. This is 
virtually the same amount of 
supply as there was last year 
(12.0 months), and up from 7.8 
months of supply in August. 

 Inventory continues to drop 
in the condominium market 
as well. September inventory 
went down 19 percent (20,729 
listings in 2006 to 16,740 list-
ings in 2007), which translates 
into 12.1 months of supply, a 
decrease from 13 months in 
September 2006 and up from 
7.2 months this past August. It 
is considered a balanced market 
when there is between 7.5 and 
8.5 months of available housing 
supply.

 While inventory declines 
from 2006 levels, there is still 

a good selection of homes and 
condominiums throughout the 
state.

 Detached single-family 
homes stayed on the market an 
average of 129 days in Septem-
ber compared to an average of 
124 days in September 2006, 
while condos stayed on the 
market an average of 135 days 
compared to 119 days in Sep-
tember, 2006.

 Quarterly Information:
The number of single-family 

homes sold in the third quarter 
was up a fraction (0.4 percent) 
compared to the same time last 
year (12,127 homes sold in 2006 
to 12,171 homes sold in 2007). 
Median selling prices were also 
up less than one percent to 
$355,000 in 2007 from $352,000 
in 2006.

 The condominium market 
experienced a drop in the num-

Please turn to page 18

Real Estate
REAL ESTATE TRANSACTION IN THE ALEWIFE NEIGHBORHOOD FROM 

BEACON HILL ZIP CODE 02114

BUYER1 BUYER2 SELLER1 SELLER2 ADDRESS DATE PRICE

Benzaquen, Laura Tollinche, Charles R 10 Bowdoin St #18 08/24/2007 $904,000

Alias, Geraldine Gabriel Holdings SA 10 Bowdoin St #510 08/22/2007 $592,000

Boulos, Joseph F Isberg, Peter J 10 Bowdoin St #515 08/24/2007 $810,000

Melanson, Karen Mackenzie, Michael W Mackenzie, Jody 234 Causeway St #921 10/01/2007 $411,000

Kribbs, Jessica L Kribbs, William A Tang, Elisa Asanza, Elisa 34 Grove St #10 08/21/2007 $265,500

63-65 Hancock Street LLC Mount Vernon House RT Bunker, Christopher 63 Hancock St 10/01/2007 $4,950,000

Vandevelde, Frans Zervos, Paraskevi Chra, Paraskevi 2 Hawthorne Pl #112N 09/28/2007 $399,000

Thibodeau, Bruce D Wykoff, John P 34 Myrtle St #5 10/05/2007 $705,000

9 N Washington Street LLC Branchi, Anita M Branchi, Edward A 95 N Washington St 09/19/2007 $1,040,000

Pvr FT LP Mann, Barbara Mann, Martin S 29 Phillips St 10/01/2007 $1,230,000

Varmehziaie, Shohreh Murray, Pamela A Murray, David A 59 Phillips St #6 09/17/2007 $355,000

Fazio, Dolores Fazio, Joseph Halloran, Marsha A Costa, Grace E 145 Pinckney St #125 08/23/2007 $319,000

Gibson, Brian P Ritzzo, Michael Olsen, Hans F 7 Primus Ave #5 10/01/2007 $285,000

Lee, Tammy E Joseph & Nancy J Day RET Revere Street Condo 39 Revere St #5 09/28/2007 $225,000

Bodell, Barbara Gargas, John A Gavin, Mary P Gavin, J Thomas 6 Whittier Pl #16G 10/01/2007 $285,000

Sneddon, Julie B Rothe, Edward J 8 Whittier Pl #18E 09/17/2007 $425,000

THE WARREN GROUP 280 SUMMER ST. 8TH FL. BOSTON MA. P: 617.428.5100 F: 617.428.5129 WWW.THEWARRENGROUP.COM

617-899-3157
Ted@Century21west.com
Tedwoodsellshomes.com

“Let me help you with
your real estate needs”.

Serving the Waltham
area with...

Professionalism,
Honesty and Integrity.

Ted WoodTed Wood
Real Estate Agent

Azarian
Continued from page 13



The premiums are fixed and 
the policy cannot be canceled 
by the insurer if you continue 
to pay premiums. Over the 
long-term, the policy accumu-
lates cash values. 

This cash value may be bor-
rowed* against to help meet 
your financial needs. 

Term insurance can provide 
affordable coverage over a pre-
determined period of time — 5 
years, 10 years, etc. It is pure 
protection and does not build 
cash value. 

One type is not necessarily 
“better” than the other, and you 
may find that a mixture of the 
two may best suit your needs.

Building Credit — If you 
plan on buying a home, starting 
a business, or doing anything in 
the future that requires bor-
rowed money, you’ll definitely 

Nesting
Continued from page 8

want to start building a credit 
history now. 

Getting a credit card and 
paying it off faithfully is a good 
way to start. 

Many banks and organi-
zations offer VISA and Mas-
terCard with lots of bells and 
whistles attached — product 
discounts, airline mileage, etc. 
— but don’t overlook the basics. 

You’ll probably want to find 
a card that offers worldwide 
acceptance, no annual fee, and 
a low interest rate. 

If you don’t have any credit 
history or if it’s poor, there’s 
still an alternative. 

Some banks offer a “secured 
credit card,” which is an ar-
rangement where you deposit 
funds in an account that are 
then used as your credit limit. 

Of course, the key to build-
ing good credit is to spend 
within your means. 

It’s usually a good idea to 

pay the bill when it comes, and 
not run up a balance.

Looking to the Long-Term 
— Building a strong financial 
foundation means planning for 
the long haul. 

If your employer offers a 
401(k) or similar plan you’ll 
certainly want to take advan-
tage of this convenient, tax-
deferred retirement plan. 

IRAs and annuities are 
some options to consider to 
help build your nest egg. 

The key to realizing your 
financial dreams is starting 
now while you have a long time 
horizon. 

To learn more about how 
life insurance and other fi-
nancial products can help you 
meet your long term financial 
goals, please contact Howard 
Sorett, Agent, New York Life 
Insurance Company, at (781) 
398-9198 

*Loans against your policy 
accrue interest at the current 
rate and decrease the cash 
value and death benefit of the 
outstanding loan and interest.
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Real Estate
REAL ESTATE TRANSACTION IN THE ALEWIFE NEIGHBORHOOD FROM 

ARLINGTON ZIP CODE 02174

BUYER 1 BUYER 2 SELLER 1 SELLER 2 ADDRESS DATE PRICE

Labnouj, Amy K Munsey, James R 14 Arizona Ter #5 08/24/2007 $187,000

Mccall, Christine Havery, Michal Hunt, Joseph  J 38 Bates Rd 08/24/2007 $485,000

Rikeman, Herbert Youell, D Michelle 7 Bradley Rd 09/28/2007 $644,900

Fitzpatrick, Elizabeth M Fitzpatrick, Joseph M Kinsley, Joshua P 179 Brattle St 08/20/2007 $425,000

Edwards-Leeper, Laura A Edwards-Leeper, Todd S Chen, Jing Wen Tang, Jing 28 Brattle Ter 08/23/2007 $349,000

Coiley, Barbara M Greeley, Charles L 6 Dothan St 09/21/2007 $330,000

Roberts, Erika Picardo, Nicholas Ohanian John Est Zellen, Richard 79 Dothan St 09/27/2007 $355,000

Godin, Shea M Walker, Stacey Kilcoyne, Stephen 12 Fordham St #12 08/21/2007 $470,000

Wong-Wachenheim, Deborah Wong, Leroy Fucile RT Zizza, John A 319 Forest St 08/22/2007 $364,500

Puglia, Alan Kittredge, Karen Cleveland RT Oneil, Deborah 10 Foster St 09/20/2007 $491,000

Changsar, Nima Phulchung, Tenzin Paglierani Sandra Est Paglierani, Alan 10 Granton Park 08/24/2007 $398,000

Molina, Liza Phillips, Thomas RMZ RT Zizza, John A 34 Hamilton Rd #307 09/19/2007 $280,000

Hoffman, Catherine Hoffman, Ryan Jammal, Elie Jammal, Luann R 16 Hutchinson Rd 08/22/2007 $708,000

Dolan, David Nyberg, Jonathan Warnock, Alice B 147 Lowell St 10/02/2007 $500,000

Griffin, Brian Abutaleb, Abdallah I 138 Madison Ave 10/04/2007 $415,000

Szarko, Mark Szarko, Olivia Charles, Barry R 78 Marathon St #78 08/24/2007 $360,000

Park, Jennifer M Park, Lawrence T Margossian, Charles Margossian, Kenneth 57 Orvis Rd 09/28/2007 $658,000

Stack, Wendy E Brooks, Kendra Hays, Kendra 67 Park St #67 08/24/2007 $354,000

Cloherty, Thomas E Arthur, Victoria J Cloherty, Joan Hillmer, Neil 6 Putnam Rd 08/20/2007 $629,000

Dossantos, Cristian P Weiland RT Spellenberg, Adele W 23 Rockmont Rd 09/20/2007 $328,000

Ottley, Gary A Ottley, Rachel E Dash, Benjamin 47 Stone Rd 09/28/2007 $495,000

Rioux, Julie Revilak, Stephen Truong, Huyen Dieu Devenecia, Ronald K 111 Sunnyside Ave 08/20/2007 $359,000

Hite, Andrew Gibson, Chad Delorenzo, Felicia M Degiacomo, James R 33 Varnum St 09/18/2007 $596,000

Lopiccolo, Bart F Hoppe, Ryan S 131 Warren St #1 08/20/2007 $375,000

M&K Arlington Realty LLC 40 Water Street LLC 34 Water St 08/22/2007 $725,000

Slivko, Jacqueline S Leyne, Brendan T Shannon, Robert O 40 Webster St #40 09/20/2007 $389,500

Prescott, Enid Elaine Prescott, James C Korenberg, Paul Evan 42 Westminster Ave 08/23/2007 $470,000
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ber of units sold in the third 
quarter compared to the third 
quarter of last year with a 2.4 

Azarian
Continued from page 16

Real Estate

Incomparable Oceanfront Estate
on 3.5 Acres in Corolla, The Outer Banks of North Carolina

$2,600,000
Wild Ponies, Deserted Beach & Sweeping Ocean Views

See photos & floor plans at www.mouseonhouse. com/1800. Luxurious 8 BR, 6.5 BA, 5394 sf in-
vestment/vacation home with every amenity! Contact: Chris Toolan, Village Realty, Nags Head, 

NC, 252.305.1267 or christoolan@villagerealtyobx.com.

C A T H O L I C  S C H O O L S

YOUR HOPE, OUR PASSION, THEIR FUTURE

THINKING about
CATHOLIC SCHOOL ?

Catholic schools o�er your child
• Individual attention
• A caring and safe community
• Strong academics

Did you know
• Students will receive more than $7 million in �nancial aid next year
• Students from all backgrounds are welcome. 23% of our students are

non–Catholic.
• Before– and after–school programs are available.
• 99% of Catholic school children graduate from high school*

Check out the Web site: www.abcso.org
or contact us at: CSO@abcso.org
    *NCEA 2006

Scholarships are available.

Act now!

“ The �nancial aid we

received this year enables

my son to get a good, safe

education  at our neighbor-

hood Catholic elementary

school, where the learning

experience better prepares

children to face our

ever-changing society.”

– Kim, parent of Trevor, Boston, MA

REAL ESTATE TRANSACTION IN THE ALEWIFE NEIGHBORHOOD FROM 

MID-CAMBRIDGE ZIP CODE 02138

BUYER 1 BUYER 2 SELLER 1 SELLER 2 ADDRESS DATE PRICE

Christopher, Tina C Aberdeen Place LLC 1 Aberdeen Way #121 09/25/2007 $385,000

Destefano, Judith P Destefano, Roberta A Aberdeen Place LLC 1 Aberdeen Way #216 08/23/2007 $375,000

Boye, Stephanie F Patricia L Huber RET Huber, Patricia L 204 Appleton St #204 09/21/2007 $943,000

Williams, Eleanor P Erinna, James Bay State Lofts LLC 24 Bay State Rd #9 08/17/2007 $430,610

Schwartz, Jonathon Chen, Katy Rockwell, Barbara H 5 Berkeley St 10/01/2007 $875,000

JN&H Assoc LLC H Krueger Grandchildren Krueger-Smith, Lela 711 Concord Ave 08/22/2007 $910,000

Barrett, Thomas M Timin, Madeleine C 109 Fresh Pond Pkwy #109 08/20/2007 $459,000

Farmer, Elizabeth C Vij, Harvinder 52 Garden St #24 09/27/2007 $410,000

Zarlykova, Elmira Aituganov, Temirbek Mann, Roselle R 61 Garfield St #12 09/18/2007 $377,000

Miduturu, Chandrasekhar V Rajaraman, Vasumathy Tonkin, Humphrey Edwards, Jane 348 Harvard St #2 08/24/2007 $333,000

Whiteside, Nancy C Pinck, Jennifer B Whiteside, Nancy C 431 Huron Ave #433 09/28/2007 $109,000

Eustis, Frederic Eustis, Lisa Pinck, Jennifer B Whiteside, Nancy C 433 Huron Ave 09/28/2007 $705,000

Bailly, Henri Claude Bailly, Jean Alexander, Marcus S 37 Irving St 08/24/2007 $2,181,775

Schrader, Rebecca Mancell, Robert B Ames, Heather W Ames, Richard 44 Irving St #A 08/21/2007 $660,000

Vaughn, Gretchen Burgess, Stephanie A Chase Mildred C Est Chase, Faith 16 Ivy St 09/24/2007 $230,000

Cunha, John H Kirylo, James W Kirylo, Joseph G 23 Line St 09/28/2007 $585,000

Doebele, William L Zussman-Pates, Amy S Pates, Christopher J 36 Linnaean St #7 09/28/2007 $225,000

Carpenter, Catherine L Bright, John David Coppola, Judith Amy 1137 Massachusetts Ave #34 08/20/2007 $270,000

Davis, Carmon J Brunet, Robert D 988 Memorial Dr #682 10/05/2007 $345,200

Davies, Claire Elizabeth Swan-travis, Robert Roach, John S Roach, Stanley N 72 Normandy Ave #72 09/20/2007 $325,000

Olick, Eric D 72-74 Normandy Avenue T Roach, John S 74 Normandy Ave #74 09/20/2007 $465,000

Benson, Keith E Elbert, Katharina 1 Stearns St #1 09/27/2007 $340,000

US Trust Co Roberts, James C Silver, Lindsay M 12 Ware St #21 08/20/2007 $352,500
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percent decrease (5,686 units 
sold in 2006 to 5,552 units sold 
in 2007). 

Despite the drop in sales 
volume, median selling prices 
went up 4.7 percent to $288,000 

from $275,000 in 2006. The 
combined residential market 
(sales of single-family homes 
and condominiums) experi-
enced its fourth most active 
third quarter since 1990.

The residential market 
through the first three quarters 
of the year is keeping pace with 
the same period of last year, 
with sales down 1.1 percent. 

Quarterly Regional Sales 
Data:

Regionally, the Southeast-
ern part of the state had the 
biggest jump in sales volume 
for single-family homes with a 
14.3 percent gain for the third 
quarter with 511 homes sold in 
2007 compared to 447 homes 
sold in 2006. 

Western Mass. had the larg-
est drop in sales of single-fam-
ily homes, with a decrease of 9.0 
percent (from 1,846 homes in 
2006 to 1,679 homes in 2007).

Cape Cod and the Islands 
saw the biggest increase in me-
dian income with a 4.9 percent 
gain compared to the third 
quarter in 2006 (from $390,000 

in 2006 to $409,000 in 2007. 
Central Massachusetts saw 

a 2.7 percent drop in median 
home prices (from $290,000 in 
2006 to $282,250 in 2007).

 In the condo market, Cape 
Cod and the Islands had the 
biggest increase in sales, with 
an 11.8 percent jump compared 
to the same quarter last year 
with 178 units sold in 2006 to 
199 units sold in 2007. 

Unfortunately, Central 
Massachusetts had a 19 percent 
drop in the number of units 
sold, going from 574 units sold 
in 2006 to 465 units sold in 
2007.  

Greater Boston saw the larg-
est increase in median prices 
for the condo market with a 6.8 
percent jump (from $337,000 in 
2006 to $360,000 in 2007). 

While Central Massachu-
setts experienced a 4.2 percent 

drop compared to the third 
quarter last year (from $208,750 
in 2006 to $200,000 in 2007).

 Multi-Family Data:
The multi-family market 

experienced a difficult third 
quarter, with sales decreasing 
24.3 percent compared to the 
same time last year (with 1,301 
multi-family dwellings sold in 
2007 and 1,718 sold in 2006.) 

Median sales prices for 
multi-family homes declined 
7.6 percent to $326,000 in 2007 
from $353,000 in the third 
quarter of last year.

 About Realtor® Sales Data:
Sales and price data from 

the MAR report reflects trans-
actions made through Real-
tor®-affiliated multiple listing 
services in the Commonwealth, 
and account for approximately 
80 percent of all real estate sales 
in Massachusetts.

www.thealewife.com



unlike others who might be in 
the same position, Marc wasn’t 
suffering from the ill effects of 
having eaten sour grapes. 

 Marc was already looking 
forward to the next election. 
He talked about how he would 
do it different the next time 
and spoke of what he learned 
from losing an election he 
thought he’s win. 

It seemed he had the same 
approach as John Henry, the 
principal owner of the Boston 
Red Sox, after losing the ALCS 
the Yankees. 

 You could tell it hurt him 
to lose, but Marc, like the 2004 
Red Sox, showed some char-
acter. 

Rather than revel in defeat, 
he was looking forward to his 
day of redemption. 

 I won’t pretend to know of 
whole lot about the Cambridge 
school system other than it 
eems to be a lot better than the 
one I went to.

I can tell you how dedicated 

Marc is. 
Being a member of the 

school committee for Cam-
bridge is not only Marc’s 
passion but to me it seems his 
calling. 

Marc is also humble enough 
not to get in his own way and 
has some practical ideas of how 
improve the school system. I 
know he will serve Cambridge 
well. 

 There are few other notables 
running for election this year 
but I don’t have the room to 
cover all of them. Let me say for 
now I’m a big fan of Tim Tom-
mey who is running for reelec-
tion as a City Councilor. 

Tim’s been on the City 
Council for along time and 
think he’s a big part of our local 
government. 

Tim’s my number two, even 
though I secretly wish I had two 
number ones, one for him and 
Ken. 

And then there’s Sam Seidel 
who I would love to see elected.

 I’ve only met him once 
but heard many good things 
about him from my editor and 

feel that he embodies the fresh 
blood I would love to see on 
City Council this year. I’ve 
failed to mention most of the 
other candidates and sitting 
City Councilors running for 
reelection for two reasons.

They are otherwise unre-
markable in my mind, or they 
are so freaking annoying and 
embody everything I hate about 
politicians.

I haven’t the time nor the 
energy to write exactly what it 
is that gets under my skin. 

 Suffice it to say that ap-
pointing a task force for every 
godamn thing and taking credit 
for things you haven’t actually 
accomplished is particularly 
annoying. I’d love Sam to take 
out at least one of them, so I’m 
keeping my fingers crossed. 

Not that my opinion holds 
any weight, but I think it would 
serve us all to vote for those 
candidates who have more go-
ing for them than slick cam-
paign literature. 

They pose with a group 
of smiling children passing 
themselves off as a wonderful 

care giver of the poor and un-
der privileged and elderly and 
environment.

All this, when deep down 
you end up being nothing than 
an empty vessel, a self seeking 

d%$che bag with nothing to of-
fer the world other than a desire 
to land a comfy high paying 
part time job under the guise of 
civil service. 

  At least, that’s how I see it.
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Real Estate
REAL ESTATE TRANSACTION IN THE ALEWIFE NEIGHBORHOOD FROM 

BELMONT ZIP CODE 02478

BUYER 1 BUYER 2 SELLER 1 SELLER 2 ADDRESS DATE PRICE

Christensen, Jared C Christensen, Mary R Lawrence, Christy R Lawrence, Philip W 48 Agassiz Ave 08/24/2007 $514,500

Lawrence, Christy R Lawrence, Philip H Witschonke, Alan Love, Judith Dufour 68 Agassiz Ave 08/24/2007 $590,000

Stam, James L Stahler, Susan A Woodlands Belm Hill LLC 14 Bayberry Ln #34 09/21/2007 $1,355,000

Hudson, Barbara A Hudson, Warren E Woodlands At Belm Hl LLC 4 Bayberry Ln #41 09/27/2007 $1,180,000

Houle, Timothy Wang, Jai Di Ying, Liu Jian 715 Belmont St #715 08/20/2007 $310,000

Boyajian, Gary Boyajian, Charles Boyajian, Queenie 767 Belmont St 10/05/2007 $475,000

Fenn, Deborah J Steisel, Stephan Senge, Stephen V Compston, Christine 12 Broad St 09/20/2007 $550,000

Button, Donald Bestebreurtje, Martha J Miller, Elizabeth Kleiman, Glenn M 17 Chenery Ter 08/23/2007 $845,000

Navickas, Leon Navickas, Sophia 14-16 Colby Street RT Messina, Ann Tardivo 14 Colby St 09/28/2007 $500,000

Aoua, Karim Olken, Sarah Yong, Elizabeth B Marks, Joseph W 61 Dalton Rd 08/23/2007 $750,000

Irion, Melissa A Irion, Reed A Frnn, Deborah J Steisel, Stephan G 132 Dean St 09/20/2007 $610,000

Lockwood, John Pratt, Valerie Randall, Romain M 16 Harriet Ave 10/01/2007 $535,000

Worby, Ross Worby, Shayna Meade, Carol Cayer Meade, Christopher 52 Hawthorne St #2 09/20/2007 $372,500

Zhou, Tianjun Gao, Yan Luke Helen C Est Annus, Maureen A 55 Horne Rd 09/20/2007 $570,000

Blumenreich, Kate M Lind, Kenneth E Lane, Barton Mahoney, Katherine 60 Hurd Rd 08/24/2007 $675,000

Perriello, Jason R Vanhorn, Robert L 100 Lexington St #C7 09/28/2007 $243,500

Tournet, Jason H Tournet, Stephanie A Wheeler, Jeffrey 100 Orchard St 09/28/2007 $855,000

Lepera, Francis L Lepera, Joseph F Maher, Joan F 23 Park Rd 09/24/2007 $360,000

MBR Realty LLC Feld Veterinarian RT Feld, Randall G 820 Pleasant St 09/28/2007 $1,050,000

Hamell, Colin Bernstein, Nicole 51 Poplar St 10/05/2007 $570,000

Coughlin, Amy Pignatora, Andrew Aguilar, Bruce C 107 Slade St #1 08/24/2007 $348,000

Young, Sherry Deng N Shore Constr&Dev Inc 5 Sycamore St #1 09/26/2007 $720,175

Tang, Pingjun Lin, Yingzi Beldekas FT Papageorge, Maria B 38 Taylor Rd 09/21/2007 $648,000

Spencer, Anthony L Ellis, Mark E 33 Thayer Rd #33 10/03/2007 $221,500

Coconcea, Cristnel M Coconcea, Nicoleta Conroy, Matthew Conroy, Stacey 46 Thomas St #46 09/24/2007 $615,000

Shen, Dongxiao Shi, Xu Chen, Lihren Chen, Shomei 426 Trapelo Rd #1 08/23/2007 $257,500

Attardo, Carl A Buckley Daniel J Jr Est Kingsbury, Susan Buckley 570 Trapelo Rd 09/21/2007 $379,000

THE WARREN GROUP 280 SUMMER ST. 8TH FL. BOSTON MA. P: 617.428.5100 F: 617.428.5129 WWW.THEWARRENGROUP.COM
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California Residential Mortgage Lending Act ; Georgia Residential Mortgage Licensee (#11704) - 20555 Victor Parkway, Livonia, MI; 
Illinois Residential Mortgage Licensee #4127 - Office of Banks and Real Estate, Mortgage Banking Division, 310 S. Michigan Av-
enue, Suite 2130, Chicago, Illinois, 60604-4278, (312) 793-3000 20555 Victor Parkway, Livonia, MI; Massachusetts - Quicken Loans Inc., 
Mortgage Lender License #ML 1053; Mississippi Registered Mortgage Company; New Hampshire - Licensed by the New Hampshire 
Banking Department #6743MB; New Jersey - Quicken Loans Inc., 20555 Victor Parkway, Livonia, MI 48152, (888)474-0404, Licensed 
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CALL 

800-694-1022

WHEN YOUR MORTGAGE 
PAYMENT DOUBLES,IT’S 

ALREADY TOO LATE.
If you have an “Option ARM” loan, your

mortgage payment could double overnight.

SWITCH TO                                 TODAY.sm

AngiesList.com /617-737-5478

Check Angie’s List for thousands of unbiased ratings and reviews on 
service companies in your area. From painters and plumbers to 
movers and mechanics, Angie’s List members report about their 

real-life experiences to help you decide who to hire, and who to avoid.

®

As featured in The Boston Globe, US News and World Report, Real Simple, and on WBZ CBS 4, CNN, The Today Show, and NPR.

TIRED OF
LOUSY
SERVICE? Borrow some experience.™

More than

500,000
homeowners

use the List!



20 • The Alewife •  NOVEMBER 2007

ANIMALS

STRAIN FAMILYHORSE FARM.50

horsesandponies to sell. We buy

horses, take trade-ins,2-week

exchange guarantee.Supplying

horses to the East Coast. HTwww.strain

familyTHhorsefarm.com, 860-653-3275.

ANTIQUES WANTED

SINGLE ITEMS/ COMPLETE

ESTATES, Artworks, Furniture,

Ceramics, Musical Instruments,

Orientalia, Silver, Advertising,Native

American, Folk Art, Sculptures,

Jewelry, Maritime, Rugs, Gold. Top $$

Paid. 888-260-8050 or 207-549-4652.

AUTOS

AUTO/TRUCK PARTS&

ACCESSORIES: WANTED: Alfa

Romeo6C2500 inline six2500cc

engineand tranny. Cash paidquickly.

540-219-6318.

$500 POLICE IMPOUNDS, Cars

from$500! TaxRepos, US Marshall

andIRS Sales! Cars,Trucks, SUVs,

Toyotas, Hondas, Chevys...For listings

Call 1-800-425-1730, ext. C105.

DONATE YOURCAR, BOAT OR RV

- HELPCHILDREN FIGHTING

DIABETES. Taxdeductible, fast, free

towing, need not run. Please call

Juvenile Diabetes Research

Foundation #1-800-578-0408!

Donate A Car Today To Help Children

And Their Families Suffering From

Cancer. Free Towing. TaxDeductible.

Children’s CancerFund of America,

Inc. www.ccfoa.org1-800-469-8593

TBUSINESST TOPPORTUNITYT

CREATE SUCCESSNOW! Potential

to earn executive level incomewithout

the stress. Simple, proven system.

Serious and drivencall for an interview.

800-775-0732, HTwww.AwakeningTH

Dream scapes.com.

AWESOME INCOME RIGHT

AWAY. We doall the closing. Easy

setup. Turnkey system.Anyone can

do it. Par or Full Time. 1-800-205-

0401.

"CAN YOU DIG IT?"Heavy

Equipment School. 3-week training

program. Backhoes, Bulldozers,

Trackhoes.Local job placement. Start

digging dirt now. Call 866-362-6497 or

888-707-6886.

ALLCASH VENDING! Incredible

Income Opportunity!Candy, Gumball,

Snack,Soda. Minimum $4K

investment required. Excellentquality

machines.We cansave you $$$$.

TollFree 800-961-6149 (24/7)

FREE CASH

GRANTS/PROGRAMS! $700–

$800,000++ **2007!** NEVER

REPAY! Personal/Medical Bills,

School, Business, Housing. $49 Billion

Unclaimed 2006!Live Operators!

CALL NOW!1-800-592-0366 Ext.218

MAKE MONEY SellingTravel!Easy

Work from Home! Complete Training

andWebsite! Exciting Commission

Checks!Awesome Travel Bonuses!

FREE Info!!Call Now!1-800-919-2339

Global Travel International

EMPLOYMENT

ASSEMBLEMAGNETS & CRAFTS

FROM HOME! Year-roundwork!

ExcellentPay! No Experience!Top US

Company! Glue Gun,Painting,

Jewelry & More! Toll Free1-866-398-

1113, Code 10.

EARNUP TO $500weekly

assembling our angel pins in the

comfort of your own home. No 

experience required. Call1-413-303-

0474 orvisitwww.angelpin.net.

POST OFFICE NOW HIRING: Avg.

Pay $20/hr or $57KAnnually including

Federal benefits andOT.Paid

Training, Vacations. PT/FT 1-800-584-

1775 Ext.7901, USWA..

EARNUP TO $550 WEEKLY helping

the government PT. No experience

needed. Call today!! 1-800-488-2921.

Ask forDepartment Z. 

LIVE-WORK PARTY PLAY.50

states, LA, NY, Miami.National

companynowhiring 18-23 sharp guys 

& gals towork & travel all major

shopping meccas& major cities.2wk.

paid training, transportation /lodging

furnished, returns guaranteed. Call toll

free1-877-749-3794 ask forHeather,

HTwww.travelworkTH play.com.

HELPWANTED: Earn extra income

assembling CD cases fromhome. No 

experience necessary. HTwww.easy

work-greatTHpay.com , 1-800-811-0347

Ext. 80 . 

FULLER BRUSHDISTRIBUTORS:

Homebased,work own hours.No

investment. Limited time.1-800-477-

3855, then1-800-683-2002 toorder

HTwww.fullerdirect.comTH , log in

$6900022.

WANTED: 29 SERIOUSPeople to

work from home usinga computer. Up 

to $1500-$5000PT/FT. HTwww.ptiTH

concepts.com.

DATA ENTRY! Work from Anywhere.

Flexible Hours,PC Required. Excellent

Career Opportunity.Serious Inquiries

1-800-344-9636, ext. 56

Movie Extras/Models Peopleneeded

towork in Television and film

production. Experience not required.

Attend castingcalls immediatelyCall

888-706-7374

BE YOUR OWNBOSS—Earn

significant incomeselling the American

Dream. Provenprogram includes

leadsand outstanding company

support. Call 1-877-673-4442 or visit

www.AmericanHomePartners.com

FREE CASH

GRANTS/PROGRAMS! $700–

$800,000++ **2007!** NEVER

REPAY! Personal/Medical Bills,

School, Business, Housing. $49 Billion

Unclaimed 2006!Live Operators!

CALL NOW!1-800-592-0366 Ext.216

MOVIEEXTRAS Make upto

$250/day All looks andages1-800-

714-7501

**$700–$800,000++ **2007! FREE

CASH GRANTS/PROGRAMS-,

NEVER REPAY! Personal/Medical

Bills,School, New Housing,Business.

AS SEEN ON T.V. Live Operators!

Call Now!1-800-592-0366 Ext. 217 

DATA ENTRY PROCESSORS

NEEDED! Earn $3,500–$5,000

Weekly Working fromHome!

Guaranteed Paychecks! No

Experience Necessary!Positions

Available Today!Register Online Now!

www.greatpaywork.com

SECRET SHOPPERS NEEDED

IMMEDIATELY For StoreEvaluations.

LocalStores, Restaurants, & Theaters.

Training Provided, Flexible Hours.Up

to $50 per assignment!! 1-800-585-

9024 ext. 6262

HELPWANTED Earn Extra Income

assembling CD cases fromHome

Workingwith Top US companiesStart

Immediately Noexperience

necessary. 1-800-405-7619 Ext104

HTwww.easywork-greatTH pay.com

EVENTS

VICTORIAN HOME TOUR: Saturday,

& Sunday, June 2 & 3. Willimantic,

Connecticut. 10 sites openfor tours.

Gardens. Horse-drawnwagon rides.

3-Bridge, Windham Millsand

Willimantic CemeteryTours. Victorian

Tea. 860-456-4476 for informationor

brochure.

FINANCIAL

REVERSE MORTGAGES!SENIOR

HOMEOWNERS! No payments until

you permanently leave your residence.

Government insured, noqualifying.

Call Frank Costa1-800-974-4846x

229. ContinentalFunding, Stoughton,

MA.www.cfc-reverse mortgage.com.

$$CASH$$ ImmediateCash for

Structured Settlements, Annuities,

Lawsuits, Inheritances, Mortgage

News& Cash Flow. J.G. Wentworth

#1. 1-800-794-7310.

Owe the IRSor State??? Haven’t filed

tax returns??? Get Instant Relief.Call

Mike 1-800-487-1992 HTwww.safeTH

taxhelp.com. Hablamos español

FAST CASH! Up to$1500 with no

faxing andnocredit bureau check.

Good,bad andugly credit OK.Apply

online for instant approval.

WeLendCash.com

STOP FORECLOSUREguaranteed.

This is notbankruptcy. Wedo notbuy

houses.1-800-771-4453 ext. 6264.

www.house911.com.

All your Cashnow. Stopwaiting for

payment from notes, lawsuit

settlements,prize winnings. Call

Prosperity Partners for your Financial

options. 800-373-1353

HTwww.prosperityTHpartners.com

$$CASH$$ ImmediateCash for

Structured Settlements, Annuities,

Lawsuits, Inheritances, Mortgage

Notes & Cash Flows.

J.G.Wentworth#1 1-(800)794-7310

$$$ ACCESS LAWSUITCASH

NOW!!! As seen onTV. Injury Lawsuit

Dragging? Need $500-$500,000++

within 48/hrs? Low rates.APPLY

NOWBY PHONE! 1-866-386-3692

HTwww.injuryTH advances.com

MERCHANDISE FOR SALE

T-SHIRTS Custom Printed.$4.50

heavyweight. "Fruit of theLoom",Hats,

$2.75, Mugs& more. Free Catalog. 1-

800-242-2374. BergEnterprises. 40.

GIGANTIC MIRRORS Jobsite

leftovers. 48’’x 100’’x1/4’’ (15),

$115/each. 72’’x100’’x1/4’’, (11),

$165/each. 72’’x50’’x1/4’’w/1’’ Bevel,

$115/each. 84’’x60’’w/1’’ Bevel,

$135/each FreeDelivery mostareas.

A & J Wholesale,800-473-0619

MISCELLANEOUS

Beginnerballa PATENTED batting

trainer for beginners inbaseballand

softball.Use indoors/outdoors. T-ball

without the Tee. NO BALL TO 

CHASE. Orderyours HTwww.beginnerTH

ball.com.

DIRECTV Satellite Television, FREE

Equipment, FREE 4-room Installation,

FREEHD or DVR ReceiverUpgrade

w/rebate. Packages from$29.99/mo.

Call 800-380-8939.

SWIMMING POOLS—Warehouse

Sale!Factory leftoverson all above-

groundpools.Many to choose from–all

pools mustgo! i.c.–19' x 31' ovalpool

w/deck, fence& filteronly $1180!

Installationextra–will finance. CALL

NOWfor free backyard survey, 1-800-

752-9000, HTwww.AmbassadorTH

Pools.com.

MUSICAL INSTRUMENTS

CLARINET, FLUTE, VIOLIN 

TRUMPET, Trombone, Amplifier,

Fender Guitar, $69.each.Cello,

Upright Bass, Saxophone, French

Horn, Drums $185. each.Tuba,

BaritoneHorn, Hammond Organ,

Others 4sale. 1-516-377-7907.

Affordable Health BenefitsUnder

$166.00 monthly for the Entire Family.

Hospitalization, Prescriptions, Dental,

Vision, Doctors, Chiropractic, & More.

Everyone’s Accepted!Call 800-930-

1796 Sales ProsWanted

DIRECTV FREE4 RoomSystem!

PersonalChecks Accepted! 250+

Channels! Starts $29.99/month!FREE

HBO/Cinemax/Showtime! FREE

DVR/HDReceiver! We’re Local

Installers! Call1-800-620-0058

HEALTHCAREfor $59.93/mo!!! NEW

LOW PRICE! Entire immediate

Family! Prescriptions, Dental,Vision,

Hospitalization, more! Call Today!800-

531-2630

Absolutely at NO cost toyou if eligible!!

NEW FEATHERWEIGHT

MOTORIZED WHEELCHAIRS.

Medicare and Private insurance

accepted.ENK Mobile Medical.1-800-

693-8896

Reach over 30million homeswith one

buy.Advertise in NANI for one low

price! 877-203-2327.

**OLDGUITARS WANTED! ** 

Fender,Gibson, Gretsch, Martin,

D’Angelico, Stromberg,Rickenbacker,

and Mosrite.Gibson

Mandolins/Banjos. 1930’s thru1970’s.

TOP CASH PAID! These brandsonly

please. 1-800-401-0440

DIRECTV Satellite Television, FREE

Equipment, FREE 4Room Installation,

FREEHD or DVR ReceiverUpgrade

w/Rebate. Packagesfrom $29.99/mo.

Call 1-800-380-8939.

REAL ESTATE

STOP RENTING—Gov't& Bank

Foreclosures! $0 to low down! No

Credit OK! Callnow!800-291-5774.

ARIZONA LAND LIQUIDATION!

Near Tucson, Football Field sized lots.

$0 Down/$0 Interest,$159/Month

($18,995 total). FREE

INFORMATION. MoneyBack

Guarantee! Toll free 1-800-682-6103

Op#10.

MOVING TO FLORIDA!!FREE!!

Search over 1300homes in Miami, Ft. 

Lauderdale and PalmBeach,plus

hundreds of CommercialProperties.

Go To: HTwww.miamicommercialTH

realestate.com.

CUSTOM COLONIAL,

SOUTHINGTON, CT: An 

ABSOLUTE MUST SEE. Owner

selling. RELOCATING? Fully

furnished. Immaculate!!  $489,000

Motivated!! Will negotiate.No

commission. 860-621-7533INFO.

772-460-7789.

LOTS & ACREAGE: MAINE

WATERFRONT BARGAIN:272'

WF–ONLY $69,900.Spectacular 2.6

acrewooded lotwithover 272 feetof

crystal, clear river frontage inaprime

Maine location.Justover an hr. 

Portland. Greatowner financing.

Surveyed, soil tested& power. L & S

Realty. 207-781-3343.

SELLYOUR TIMESHARE. Buy,Sell

or RentToday.Call now andsave. 1-

800-581-7330. HTwww.timeshareTH

adventures.com.

BANK FORECLOSURES!Homes

from $10,000! 1–3bedroom available!

HUD,Repos,REO, etc. These homes

mustsell! For listings call 1-800-298-

1791, ext. H105

HOMES FOR RENT: BANK REPOS.

5 bed, only$377/month!2 bed,only

$236/month! More Homes Available.

Grants for qualified buyers. 5% down,

20 years @ 8%!For Listings, 800-559-

4145 xS815.

APARTMENTS FOR RENT: HUD

HOMES.5 bed, only $377/month! 3 

bed, only $208/month! More 1–4

bedroomsfrom $199/Mo!  5% down,

20 years @ 8%!For Listings, 800-559-

4145 xT163..

HOMESFOR SALE: BANK REPO!4

Bed only $19,009!More 1–4 bedroom

homesfrom $10K!! GrantsFor

QualifiedBuyers! For Listings Call,

800-559-4145 xS814.

HOMESFOR SALE: 4 Bed

FORECLOSURE!  only $19,009!

Great Deal! MustSell! ForListingsCall,

800-559-4145 xT162..

Florida Land Lots startingat $8,900. & 

up.  Build noworhold for retirement.

$1,000.down $190. monthly.Call for

free info 1-877-983-6600 or 

www.FloridaLotsUSA.com.

NO SMOKE “ALL” RENTERS

WANTED! (ALLCREDIT

ACCEPTED) 1-866-239-7641

TENANT CREDIT BUILDER

PROGRAM TM. 

WWW.IRENTOROWN.COM

Timeshare Resales The cheapestway

to Buy,Sell andRent Timeshares.No

Commissions or BrokerFees.Call 1-

800-640-6886 or go to HTwww.buyatimeTH

share.com

RedWeek.com #1Timeshare

Marketplace—Resales, rentals,

exchange, resort reviewsat5000+

resorts.Before you buy, rent, sell or 

exchange, visit RedWeek.comfor

value & comparison.

BUY **TIMESHARE RESALES **

SAVE 60-80% OFF RETAIL!!BEST

RESORTS & SEASONS. Call for

FREE TIMESHARE MAGAZINE!1-

800-639-5319, HTwww.holidayTH

group.com/flier

VACATION RENTAL

OLDORCHARD BEACH, 2 

bedroom,2baths, sleeps 6. Walk to

beach. Nosmoking,No pets. $1400

perweek. Call 508-347-9804formore

info.

SIZZLING SUMMER SPECIALSat

Florida’s bestbeach–New Smyrna

Beach. Stayaweek. Plan a family

reunion. www.NSBFLA.com/specials

Or1-800-541-9621, ext. 100.

WANTED TO BUY 

BOWFLEX GYM, BOWFLEX

TREADCLIMBER, OR PRECOR

ELLIPTICAL wanted. I'll pick upand

pay cash. Only interested in these

specific brands. Pleasecall 413-427-

2415.

U.S. PAPERMONEY, OLDCOINS.

Singlenotes, coins, accumulations,

entire collections. Littleton Coin

Company inbusiness 60+ years–

since 1945. 1-877-857-7850,visit

Littleton Coin.com/SellYourPaper

Money. Mention codeB8K505.

TPromoteyour product,service or 

business to 1.9 MILLION

HOUSEHOLDS throughout New

England . Reach4 million potential

readers quickly and inexpensivelywith

great results. Use the BuyNew

England Classified AdNetworkby

calling thispaper at T(617) 354-3307Tor

877-423-6399.Do theywork? You are

readingone of ourads now!! Visit our

website to seewhereyourads run

fcpne.comT
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workforce.
Joseph G. Grassi is another voice of 

reason on the school board. As others on 
the board joined the city’s educational 
establishment battling tooth and nail 
against the MCAS, Grassi warned that 
the children would be the losers. Now 
as the city’s system and students play 

catch-up, we trust Grassi to stand up for 
the students when their needs compete 
with the political agendas of their teach-
ers and administrators.

Richard Harding made an interest-
ing point when he spoke at one of our 
contributors meetings about the $23,000 
per student the city spends. Harding 
said too much money is spent on admin-
istration, but a lot of the money is spent 
on programs and the shuttles to and 

from those programs other systems do 
not have. We are ok with this thinking 
because it means we provide the arts and 
sports vital to rounded out academics. 

Marc C. McGovern lost his bid for 
a second term in 2005. Two years in 
the wilderness helped him. We do not 
agree with McGovern all the time, but 
we trust him all of the time. We are 
convinced given a second bite from the 
apple, McGovern will bring thoughtful 

and civil challenge to a public school 
system that needs it bad.

Patricia M. Nolan is a progressive, 
who expresses outrage at the crazy 
money we spend for mediocre results at 
the school department. Nolan is vocal 
about our school’s choice gaps, achieve-
ment gaps and parent satisfaction gaps.  
Her support of charter schools is rooted 
in the belief rich children should not be 
only ones able to escape. 

those of his siblings. “When 
we were little, we had to be in 
bed at 8 p.m.” His siblings had 
rules more lenient. “My parents 
learned to be parents over 
time.” 

His father was a civil 
engineer who had the unique 
aptitude and ambition to design 
and build, most focused on one 
or the other, he said.  

His father’s ability to com-
municate this to his children 
inspired three of them, includ-
ing Medina, to become civil 
engineers themselves, he said. 

 Upon graduating with his 
degree, Medina joined the team 
building a hospital in the town 
of Fuenlabrada, Spain, he said.

In 1995, he followed his 
mother’s philosophical path 
when he entered the seminary 
to study philosophy and theol-
ogy in Italy. 

Throughout his 20s, Me-
dina worked with youth in 
various capacities, including 
parish groups. His superiors 
recognized his love of work and 
encouraged him to become a 
missionary rather than a parish 
priest. Medina said he agreed. 
“I have a great passion for 
working.” 

After five years in seminary, 
he was ordained a priest in the 
Fraternity of the Missionaries 
of St. Charles Borromeo, he 
said.

While studying in Rome, 
he spent his summers in the 
United States working in vari-
ous capacities, he said.

In 2000, he moved to 
Massachusetts where he real-
ized a great need science and 
math. He began to teach these 
subjects, which are also his pas-
sions, he said. 

His first job was at NCCHS 
and it was during this time that 
he fell in love with the school, 
he said. 

In order to merge his de-
grees and to assure that none of 
his former interests would be 
under-utilized by his priest-
hood, Medina acquired his 
teaching degree from Harvard 
School of Education, then 
moved to Washington, where 
he taught at Georgetown Visita-
tion Preparatory School, he 
said.

In 2002, he was contacted 
by Sister Ellen Powers, CSJ, 
former president of NCCHS, 
who introduced him to the idea 
of bringing the Cristo-Rey Net-
work to the school, he said. 

The Cristo-Rey model is a 
corporate work-study program 
that helps low-income fami-
lies afford a college-prepara-
tory education, he said.  “The 
Cristo-Rey Model does what 

Seeds
Continued from page 5

the Catholic Church has always 
done. It provides education to 
those most in need”. 

The corporate work-study 
program works by rotating four 
students, one in each grade 
level, into an entry-level job at a 
sponsoring company, said Mary 
Turbert, assistant director of 
corporate work-study.  

Each student works for a 
total of five days per month. 
The sponsoring companies pay 
a contracted rate of $24,500 per 
annum, which is equally dis-
tributed among the students to 
pay for their tuition.  Financial 
aid and grants help to fill in the 
additional tuition gap, Turbert 
said. 

NCCHS already had an 
internship program but in 
order to determine if the school 
would be a good fit, they looked 
at a feasibility study, which 
proved workable, Medina said. 

The Archdiocese of Bos-
ton approved their plan, and 
NCCHS became part of the 
network. Medina accepted the 
position as principal and re-
turned to the school, where he 
also continues to teach, he said.

To make the cost of tu-
ition even more accessible at 
NCCHS, the Tip O’Neill Lead-
ership Society reduces tuition 
by an additional $1,000 through 
individual sponsorship. In the 
end, the family contribution is 
$1,400 per year, he said.

Medina said he believes it 
is important for the families to 
contribute to the cost of tuition 
because it brings value to what 
you are doing.

Sponsors on both the cor-
porate and individual level can 
keep in touch with the children 
that they sponsor and monitor 
their progress, said Turbert. 
Sponsors have become involved 
in the personal lives of the stu-
dents and many have become 
mentors.  

NCCHS’s President Robert 
J. McCarthy said cultivation 
is the key. “Partnerships with 
corporations and donors are 
essential.”

 McCarthy said he is grate-
ful for the many sponsors who 
take the initial risk of investing 
in a teenager. 

The companies soon see, 
however, that the students are 
contributing to their business-
es, said Medina. 

 The school welcomes new 
sponsors and is happy to speak 
with potential donors who call 
the school or visit their Web 
site for more information, the 
priest said. The school is also 
hosting their next Open House 
Nov. 15 from 4 p.m to 7:30 p.m.

McCarthy said there are 
currently 900 national spon-
sors and a 92 percent return 
sponsor rate.  NCCHS works 

with companies including Em-
manual College, Ernst & Young, 
Newton-Wellesley Hospital, 
Boston University and O’Neill 
and Associates, LLP. 

In addition to the finan-
cial benefits of the program, 
students learn valuable skills, 
Medina said. They gain confi-
dence by becoming part of the 
workforce and interacting with 
professionals. 

As they begin to relate to the 
world on a different level, the 
students begin think about the 
possibilities of their future, he 
said. 

The students handle them-
selves with a high level of 
maturity, he said. “They present 
themselves as a senior in college 
would,” he said.

“Students learn about how 
the decisions they make now 
can affect their future,” McCar-
thy said.  “The better the educa-
tional choices they make now, 
the better the college choices 
they will have.” 

It is important to emphasize 
that the program in not charity, 
Medina said. 

The commitment requires a 
certain amount of dedication, 
he said. 

“Students take an active part 
in their own education” he said. 

“It’s not a question of wheth-
er you have money or not, but 
do you have the willingness? Do 
you want to be here?” he said. 
“We’re helping everyone take 
ownership of their education.”

Prospective students must 
go through an application and 
interview process before being 
accepted to the school, Turbert 
said.

New students are required 
to participate in a three-week 
summer program where they 
learn essential networking, 
computer and professional 
skills that will assure their suc-
cess once they begin their jobs, 
she said. 

She said she sees firsthand 
the effectives of what she calls 
Professional Bootcamp. 

Upon entering the program, 
many students talk to their 
chins, she said. But the trans-
formation is amazing. 

By the end of the summer 
program, students communi-
cate more effectively and have 
more confidence. “I’m really 
impressed with this years fresh-
man,” she said.

Since the program has 
been introduced to NCCHS in 
2002, the graduation rate has 
increased from 50 to 90-100 
percent, said Medina. Students 
now attend colleges such as 
Boston College, Boston Univer-
sity and Holy Cross.  

“They’re getting into 
remarkably good schools,” 
Turbert said. Last year, former 

student Jessika Lopez received 
the Posse Foundation Scholar-
ship, which will pay for her 
entire four-year tuition. She is 
attending Bryn Mawr College 
in Pennsylvania. 

Victor L. Rivera of East Bos-
ton is a senior at NCCHS and 
will be part of the first gradu-
ating class to complete their 
four-year education under the 
Cristo-Rey model. As part of 

his work-study he works in the 
Admissions Office at NCCHS 
and has also worked as an as-
sistant in an elementary school, 
he said.

The priest said he teaching 
at a small school because it is 
easier to establish friendships, 
he said.

“The school tends to be a 
community and family envi-
ronment. We happen to be very 
welcoming,” Turbert said. She 
often jokes with incoming stu-
dents and tells them they have 
40 moms. “We are invested in 
their future. We care deeply 
about their future,” she said. 

McCarthy said that the 
relational aspect is key to the 
program’s success. “When you 
look out over life, you won’t 
remember what is on page 80 of 
a history book, but you will re-
member how you were treated.”  

Many of the students that 
come from foster care or DSS 
even find their family at the 
school, said Medina, who real-
izes many of his students have 
had difficult lives. “But, instead 
of focusing on the injustices, 
the school aims to help them 
discover the potential within 
themselves.” 

NCCHS is a Catholic col-

lege preparatory school but 
its student body is made up of 
students from diverse religious 
and cultural backgrounds, he 
said.

A large number of the 300 
students attending the school 
live in areas outside of Cam-
bridge, including Boston, 
Dorchester and East Boston, he 
said.

Medina and the faculty and 

staff of NCCHS are commit-
ted to following the students 
after graduation to make sure 
they succeed in college, he said. 
“Our goal is to see them gradu-
ate from college.” 

This year, the school hopes 
to start a program that will 
match students with a parent 
figure who will give them sup-
port through their college edu-
cation to assure their success, 
he said. “Our hope is that our 
students will not be able to send 
their children to the school.” 

The seeds that Medina and 
NCCHS have planted in their 
students are taking root. 

Now, when Medina returns 
to Spain to visit the olive trees 
of his past, he can see how 
much they have grown and 
reflect on how far his own roots 
have branched out into the lives 
of his students.

As the students embark on 
their next phase of life, McCar-
thy said.

He hopes they will embody 
their experience and return 
to the school to share what 
they have received with future 
students, spreading the seeds of 
their success to those who are 
just beginning their journey, he 
said.

Endorsements
Continued from page 6

Father Jose J. Medina, FSCB, was a civil engineer in Spain and earned his master’s in education from 
Harvard University, he said. Alewife Photo by Neil W. McCabe
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Auditor finds Iraqi fish ‘finicky’

[HometownNews Oct. 23]Army Reserve Pvt. Gregory W. 
Swain Jr. has graduated from basic combat training at Fort 
Jackson, Columbia, S.C.

     During the nine weeks of training, the soldier studied 
the Army mission, history, tradition and core values, physical 
fitness, and received instruction and practice in basic com-
bat skills, military weapons,  chemical warfare and bayonet 
training, drill and ceremony, marching, rifle marksman-
ship, armed and unarmed combat, map reading, field tactics, 
military courtesy, military justice system, basic first aid, foot 
marches, and field training exercises. Swain earned distinc-
tion as an honor graduate of the course.

     He is the son of Greg Swain Sr. of High St., Boston, 
Mass., and Elvita Swain of Walden Square Road, Cambridge, 
Mass.

     The private is a 2005 graduate of Minuteman Regional 
High School, Lexington, Mass.

Swain graduates basic

by John Connor 
American Forces Press Service

TALLIL AIR BASE, Iraq, 
Oct. 29 – Bill Zett, an auditor 
with the U.S. Army Corps of 
Engineers, believes it’s nice to 
catch a fish when fishing, but 
not always necessary. 

Zett goes fishing most 
Friday mornings at Lake Wis-
consin, a manmade lake not 
far from the headquarters of 
the Corps’ Gulf Region South 
district on this sprawling one-
time Iraqi air base. 

He said it is peaceful and 
relaxing and helps break 
up the routine of long work 
weeks. 

Zett said he has been told 
Lake Wisconsin is so named 
because it was built by a 
National Guard unit from 
Wisconsin. 

He said it is home to three 
kinds of fish: asp, which he 
likened to small-mouth bass 
back home, catfish and carp. 

On his most recent outing, 
Zett caught none of the above. 

In fact, he only had a few 
nibbles and saw just one fish 
break the surface. “I can’t be-

lieve they’re not biting,” he said 
at one point. 

“These are the most finicky 
fish I’ve ever been around,” he 
added later. 

Still, Zett said, it was a most 
enjoyable couple hours, a pleas-
ant break from his work as the 
command’s internal auditor. 

Bill Zett, a full-time U.S. Army Corps of Engineers auditor and part-time fisherman, fishes Lake 
Wisconsin at Tallil Air Base, Iraq. Army Photo by John Connor  

 “All I know is 
if you don’t fish, 
you won’t catch 

anything.” 
He applied some homespun 

wisdom to the fishless fishing 
expedition, saying, “All I know 
is if you don’t fish, you won’t 
catch anything.” 

On this day, Zett used dates 
as bait. He said Patricia Biltoft, 
the Gulf Region South adminis-
trative chief, accompanied him 
to the fishing hole recently and 
caught seven fish using corn 
and peas as bait. 

He said he has caught some 
three or four-pounders in Lake 
Wisconsin and remarked that 
people believe all sorts of things 

about the key to catching fish, 
such as the fullness of the moon 
or the time of day. 

When he does land some 
fish, he said, he throws them 
back. 

Zett, a native Texan who 
worked for the Texas National 
Guard since 1969, is on his 
second year in Iraq, having 
extended for a year. 

He left the Texas Guard alto-
gether “to support my country” 
in Iraq. 

He said his work can be tax-
ing at times, but that he enjoys 
the people and the mission and 
serving his country, something 
his family has done before. 

Zett said his father and two 
other relatives were at Pearl 
Harbor, Hawaii, when the Japa-
nese attacked on Dec. 7, 1941, 
and that his father managed to 
get off the USS Utah before it 
sank. 

He said all three survived 
and that his father spent nearly 
two years afloat during World 
War II without touching land. 

(John Connor is a public 
affairs officer with the Gulf Re-
gion South District, U.S. Army 
Corps of Engineers, Iraq.)

Senior Airmen Jolene Wilkinson, an Air Force Reservist from Hill Air Force Base, Utah, takes some practice laps at a pool, 
Oct. 14, in preparation for her competition in the Triathlon later this week. 

Making a splash

 Army Photo by Staff Sgt. Brian D. Lehnhardt



Dear Cantabrigians,
 You can make a difference in 
this election. We progressives have an 
opportunity in this election to establish 
a long-term progressive organization 
that can infl uence this election and 
future elections. PDC-DFA is now well-
established for hosting City Council 
and School Committee debates, as 
well scorecards for state legislators. 
PDC-DFA has endorsed a “slate” in
both the City Council and School 
Committee races this year. Progressives 
voting the slate will strongly establish 
PDC-DFA as an important force for 
progressive change in Cambridge, and 
for representing your voice in city and 
state government.
 Please vote on November 6 and 
please vote progressive!

Eleven candidates endorsed by 
Progressive Democrats of Cambridge – Democracy for America

PROGRESSIVE DEMOCRATS OF CAMBRIDGE 
AND DEMOCRACY FOR AMERICA

SLATE CARD
The slate below was chosen randomly and 
does not represent a recommended sequence.
Our fl yers and slate cards on Election Day are 
printed with a rotating list of candidates.

FOR CITY COUNCIL
Sam Seidel 
Henrietta Davis
Brian Murphy
Jon Janik
Marjorie Decker
Craig Kelley
Larry Ward 
Denise Simmons 

FOR SCHOOL COMMITTEE 
Marc McGovern
Patty Nolan
Richard Harding

SLATE VOTING
 Cambridge’s “proportional representation” 
system allows you to rank your candidate choices on 
November 6th. When your #1 cand idate is elected 
or eliminated, your vote may transfer to the next 
candidate on your ballot. 
  PDC-DFA recommends you vote for all of the 
eleven candidates above, in the numerical sequence 
of your choice. This “slate” strategy has succeeded
in electing many candidates in past elections.

THE PROGRESSIVE SLATE
for 

CAMBRIDGE CITY COUNCIL AND SCHOOL COMMITTEE
NOVEMBER 6, 2007

SAM SEIDEL
48 Maple Ave., 02139
617-547-1067
www.samseidel.org
info@samseidel.org 

JONATHAN JANIK
53 Lee Street, 02139
617-515-6311
www.jonathanjanik.org
jonathanjanik@
jonathanjanik.org

DENISE SIMMONS
188 Harvard St., 02139
617-491-7435
www.denise-simmons.org 
councilorsimmons1@ 
gmail.com

CRAIG KELLEY
6 St. Gerard Terr., 02140
617-354-8353
www.CraigKelley.org 
Votecraig@att.net 

HENRIETTA DAVIS
120 Chestnut St., 02139
617-547-0877
www.henriettadavis.org
henrietta@henriettadavis.org 

MARJORIE DECKER
61 Walden St., 02140
617-714-3861
www.marjoriedecker.com
deckercampaign@gmail.com

LARRY WARD
372 Broadway, 02139
617-491-9273
www.larryward.org
larry@larryward.org

BRIAN MURPHY
22 Mt. Auburn St., 02138
617-492-7426
www.Brianmurphy.org
Brian@BrianMurphy.org 

FOR CAMBRIDGE CITY COUNCIL

FOR SCHOOL COMMITTEE

RICHARD HARDING
187 Windsor St., 02139
617-354-3164
www.richardharding.org
schools02139@yahoo.com

MARK MCGOVERN
15 Pleasant St., 02139
617-642-1731
www.marcmcgovern.com
marcmcgovern@gmail.com

PATTY NOLAN
184 Huron Ave., 02138
617-497-7230
www.pattynolan.org
patty@pattynolan.org  

PDC-DFA
1770 Mass Ave, #630 Cambridge, MA 02140 • 617-320-6989 • jesse@pdCambridge.org

www.dfaCambridge.org • www.pdCambridge.org 

Paid for by Jesse Gordon without coordination with any of the eleven campaigns.

PDC: The Progressive Democrats of Cambridge grew out of 
the Robert Reich for Governor campaign in 2002. With our 
sister organization PDS in Somerville, we publish the “Mass 
Scorecard” of state legislative votes. 

DFA: Democracy for America--Cambridge grew out of the
Howard Dean for President campaign in 2004. DFA-Cambridge 
was the founding group of the grassroots organization “Mass 
for Dean.” 

PDA: PDC was a founding chapter of PDA-Massachusetts. 
We are the local chapter of the national movement called the 
Progressive Democrats of America.

PDC-DFA: The separate groups merged in 2006. We annually 
sponsor debates for municipal and state legislative races – 
look for us on CCTV-9 & 10! 
www.cctvcambridge.org/2007election.pdf

The sequence of pictures above was chosen randomly and does not represent a 
recommended sequence – our fl yers and slate cards on Election Day are printed 
with a rotating list of candidates.
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